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TALK -OF COMPANY 
BOARD IN BALTIMORE 


Agents’ Action in Reducing Rates on 
Elevators, Without Conference 
is Resented. | 


TENDENCY TOWARD REDUCTION. | 
Gompany Organization at iia 
May Be Perfected Inside of Two | 
Months. 
| 
A decided sentiment in favor of the | 
formation of a company board in Balti-| 
more was noticed among company offi- | 
cers this week. While in the past there 
has been some talk of the companies 
| taking a hand in rate-making there the 
present feeling is that the time is at 
‘hand for action. 
The current sentiment has grown out 
' of the action of the Baltimore board in 
reducing the rates on Baltimore eleva- 
tors from 214 to 2 per cent. This was 
done without preliminary conference 
with the companies, who received their 
first information with the promulgation 
of the new rates. 
Bad Time for Sweeping Reductions. 
Underwriters believe that the time! 
is not propitious for making sweeping 
rate reductions. A great many natural 
causes are bringing about reduction in 
premium income, including improved | 
‘ ecnstruction, and sprinkler equipments. | 
A reduction on a class merely to hold 
business or to take it away from some- 
| one else is no longer a popular proceed- 
ing. Reductions made without knowl- 
edge of the companies are regarded as 
' particularly undesirable. 
So far as the Washington company 
board proposition is concerned there 
seems to be a general belief that the 
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An agent who delivers the best indemnity in the 
market, at the same price as other kinds not so 
sure in event of calamity, is in a position to 
attract, retain, and increase the business of his 
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| Organization will be perfected inside of Since 1860, when the North British & Mercantile entered the United 


thirty days. 
There is no change in the aaaiaeed 
County situation. 





TITLE GUARANTY’S ACTION. 

Has German Companies Cancel 

cies and Re-write Them in 
American Connections. 


Poli- | 


The Title Guaranty & Trust Company, | 
‘through its Brooklyn office, is cancel- | 
ing the policies it has taken in Ger-| 
Man companies for mortgagees. The/} 
fancellation is pro rata and the com-| 
Panies whose policies are cancelled are| 
f given the privilege of re-writing in| 
their American connections. The Title | 
Guaranty & Trust Company may take} 
‘Similar action in case of their French | 
Company policies. 
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STATE MUTUAL LIFE 
1915 DIVIDEND SCALE 


Massachusetts Company Makes a Not- 
able Increase in Its Surplus 
Distribution. 


FURTHER REDUCES NET COST. 
Notifies Agents Figures are Based on 
Actual Results—No Estimates 
or Guarantees. 

In keeping with the 
made at the General 
tion in Detroit the 
Assurance Company, of Worcester, has 
adopted a new dividend scale, payable 
in 1915 on Issues of 1914-1913-1912 and 
1911. The schedule shows some notable 
increases in the returns to policyhold- 
which will result in a 
in the net cost of 
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Germania policies are plain business-like contracts framed to suit the needs and circumstances of the people and contain the most up-to-date features. 


The 


The age, experience, strength and liberality of the Germania Life make it the Ideal Company for the capable agent. 


Germania Life Insurance Company 
OF NEW YORK 


ESTABLISHED 1860 


ASSETS, JANUARY 1, 1914 
LIABILITIES 


For Direct Agency Contracts in desirable territory 


Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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NEW INSURANCE, 1913 PAID FOR 
INSURANCE IN FORCE (PAID FOR BASIS) 
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$49,748,862 
43,230,677 


$ 6,518,185 


$20,289,565 
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THEY FLOCK BY THEMSELVES 


ATTITUDE ON WORLD’S CONGRESS 








National Association of Life Under- 
writers Views With Suspicion 
Outside Entanglements. 





The lukewarm attitude which life 
underwriters in the East have shown 
toward the World’s Insurance Con- 
gress has been a surprise in some 
quarters, ‘but those who have studied 
the situation know that it is not 
viewed with a spirit of antagonism but 
merely that the leaders of the Na- 
tional Association of Life Underwrit- 
ers do not care to be too closely in- 
yolved in any movement whose ulti- 
mate object is unknown. 

There is a feeling on the part of the 
big men in the National Association 
that by joining an organization of such 
large proportions the life agents might 
ian some way lose their separate iden- 
tity as the mouthpiece of the recog- 
nized life insurance solicitors of the 
country. Their separate code of busi- 
ness ethics and their insistence on 
certain cardinal principles have  be- 
come part and parcel of the National 
Association in its twenty-five years of 
work for the best principles of the 
business. 

Local Agents Envious. 

There is also an undercurrent of 
feeling that the National Association 
of Insurance Agents has watched with 
envious eyes the growth and present 
prosmerity of the National Association 
of Life Underwriters and some mem- 
bers of the latter body have pretended 
t> see shrewd policy in the change of 
name of the former National Associa- 
tion of Local Fire Insurance Agents 
into the National Association of In- 
surance Agents, a bid for support and 
unification which those who have built 
up the life underwriters’ association 
movement, view with distrust. 

Fuel has been added to this belief 
by the none too successful attempt of 
the National Association of Insurance 
Agents to corral the casualty agents 
who now have an active organization 
of their own, viz., the National Asso- 
ciation of Casualty and Surety Agents. 
which started off with a bound and 
achieved initial results as regards 
workmen’s comrensation business and 
the commission question which made 
al! of the older associations organized 
for the good of the agents, sit up and 
take notice. 

To be sure the idea of a World’s 
Insurance Congress had its inception on 
the Pacifie Coast among some of the 


representative men in the life insur- 
ance profession. but this has not af- 
fected the officers of the National 
Association of Life Underwriters or 


many of the vrominent members of 
the executive council or made them 
any more enthusiastic toward the pro- 
ject. The aprarent interest of the 


life insurance men on the coast, is 
looked upon purely as local sentiment 
intended to boost the Panama Exposi- 
tion and therefore the National Asso- 
ciation is not committed to it in any 
way. 

Congress Too Heterogeneous. 


The ‘impression seems to prevail 
among life underwriters that the 
World’s Insurance Congress will be 
too heterogeneous in membership to 
produce any results worth while to the 
life insurance agents. The representa- 
tion, when all is said, will be strongly 
company in its affiliation and the few 
agents’ organizations which are affiliat- 
ed will be lost in the shuffle. 

The National Association is equally 
opposed to such organizations of an in- 
surance nature as the Insurance Federa- 
tion, which originated in Ohio and has 
since extended to Pennsylvania, which 
likewise boasts of a general membership 
of anyone and everybody interested 
even remotely in the insurance business. 
Any attempts of such organizations to 
usurp the functions of local bodies of 
life underwriters would naturally be 
open to suspicion, as such an association 
can have nothing in common with true 
life insurance principles. 


That New England Meeting. 


Last Spring the New England Con- 
gress of Life Underwriters held a most 
successful gathering in Boston, which 
for an initial attempt seemed worthy of 
repetition. It enabled many agents who 
would never have the time or money to 
spare to attend the National convention 
to hear representative men in the busi- 
ness, and the movement started an un- 
mistakable boom for the New England 
companies. If organizations of this kind 
increase local sentiment their effect 
would be wholesome on the life insur- 
ance business as a whole, but if they 
distract attention from the National As- 
sociation movement and encourage a 
sectional life insurance sentiment, their 
presence, it is argued, can only harm 
and not improve conditions in the Na- 
tional Association of Life Underwriters. 


Ip this way the influence of the Na- 
tional body would be impaired and its 
resources curtailed, so that the backing 
of life agents all over the country could 
not be mustered for critical situations 
in the business. 

The energetic work of members of the 
National Association last Fall in secur- 
ing changes in the income tax section 
of the tariff law, following the protest 
made at the Atlantic City meeting 
against the bill as proposed, was a sam- 
ple of what can be accomplished when 
life insurance agents bind themselves 
together with a common interest. That 
this influence would be lost if local ideas 
prevailed exclusively, is admitted by 
thinking life men who have followed the 
evolution of life insurance salesmanship 
and can compare, from experience, the 
practices considered legitimate 20 years 
ago with the improved standards set 
for to-day. 


SOLICITING WITHOUT AGENTS 


WISCONSIN FINDS IT HARD WORK 








Takes State Two Years to Get Two 
Hundred Applications—Foreign 
Country Experience. 





That agents are a necessity in the 
successful production of life insurance 
is the contention of “Mutual Interests,” 
published by the Mutual Life. The ex- 
perience of one hundred and fifty years 
has abundantly demonstrated that 
life insurance cannot be written suc- 
cessfully save by means of soliciting 
agents, it says. The oldest life insur- 
ance company in the world began busi- 
ness in 1762, one hundred and fifty-two 
years ago. This was the “Old Equit- 
able” of London, which is still in busi- 
ness. The net cost of its policies is 
low because its expenses are little more 
than nominal. It is an excellent com- 
pany in every way, and there appears 
to be no reason why it should not carry 
the benefits of life insurance to many 
thousands of people yearly. As a mat- 
ter of fact it wrote only two hundred 
and forty-eight policies in 1913, aggre- 
gating a total of $1,340,000 of insur- 
ance. This is less than a single agency 
in the case of a multitude of American 
companies writes in every year. In- 
deed, more than one individual agent 
wrote as much new business in 1913. 
The “Old Equitable,” however, in its 
career of one hundred and fifty-two 
years has never employed an agent to 
solicit business, and as a consequence 
it gets very little business. After a 
century and a half it has a smaller 
amount of insurance in force than 
many an American company will write 
in a single year. Much as men believe 
in life insurance, they are universally 
prone to defer application until per- 
suaded by the agent to act at once. 

Great Britain has a system of State 
insurance conducted through the post 
office department, under which indus- 
trial policies are issued on request of 
the applicant, and premiums are pay- 
able at any post office. In 1913, after 
more than forty years’ experience, the 
government issued only two hundred 
and thirty-eight policies amounting to 
$56,000, and that was as good a year as 
the average. No agents are employed 
but every postman is authorized to re- 
ceive applications, though without 
special compensation. 

The Canadian Government has for 
years conducted a system of life insur- 
ance for the benefit of its thousands of 
employes, policies being issued on the 
most favorable terms, and yet only 
eighty-two persons have availed them- 
selves of this opportunity in fifteen 
years. 

Two years ago the State of Wiscon- 
sin established a system of state life 
insurance. No agents are employed 
though anplications may be received by 
State and county officials. No policies 





3 


were to be issued until two hundred 
applications were received, and this 
has been accomplished but recently, 
after two years of e‘fort. 

The New Zealand Government has 
for many years conducted a life insur- 
ance business but it long ago learned 
that it was essential that the govern- 
ment employ soliciting agents on the 
same terms as private companies. It 
pays equally large commissions for 
business and, with the prestige of the 
government behind it, has done very 
well, although at least one mutual com- 
pany located in Australia, the Aus- 
tralian Mutual Provident, writes more 
business in New Zealand than the 
government department and at lower 
net cost. 


WILL DEBATE AT CAPE MAY. 





Equitable Agents Asked to Prepare 
Points for and Against Policy 
Loans at Convention. 





The Equitable Life is making exten- 
sive preparations for the Cape May 
meeting September 8-11, of the Four 
Century and the Quarter-Million Club. 
The discussion on the topic “How to 
Get the Name on the Dotted Line,” 
which is being prepared should prove 
very instructive. Every delegate is 
asked to come with at least one good 
point in mind. 

The debate at last year’s meeting 
was so good that it has already been 


decided to have one this year. The 
question for debate will in substance 
be as follows: “Are Policy Loans, 


Cash Surrender Values and Extensions 


Really Beneficial to the Insured and 
the Beneficiary.” 
It is admitted that there are two 


sides to this question as policy loans 
are undoubtedly of advantage as they 
enable the agent frequently to place in- 


surance which might otherwise be re- 
fused. This question of policy loans 
has been a particularly burning one 


especially in the light of recent experi- 
ences as a result of the foreign war 
situation. 

In opposition to the policy loan idea 
is the strong argument against a sys- 
tem under which money, although se- 
cured through the society, is really 
borrowed from widows and orphans. 





BUFFALO LIFE MEN WILL MEET. 
The regular monthly meetings of the 


Life Underwriters Association of Buf- 
falo will be resumed for the winter 
session on Saturday evening September 


5 at the Iroquois Hotel. 





H. D. W. English, of English & Furey, 
Pittsburgh, general agents for the 
Berkshire Life, was recently located at 
Lake Zurich, Switzerland. 
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INDIANAPOLIS, INDIANA 
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All agency contracts direct with the company 
Address 


Herbert M. Woollen, President 
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LARGE AND ENTHUSIASTIC GATHERING AT HOME. OFFICE 


Address of President McClench Shows Exceptional Progress of Company for 
First Seven Months of 1914. T. R. Fell, New York City Manager 
Re-Elected President of Association. 





The shadow of European war had 
its effect, to a certain extent, on the 
agency convention of the Massachusetts 
Mutual Life in that T. R. Fell, of New 
York, president of the Agents’ Asso- 
ciation was unable to secure passage 
from Europe in time to attend the ses- 
sions. This was much regretted by all 
concerned. 

However, General Agent E. W. 
Snyder, of Cleveland, vice-president of 
the association filled the breach most 
successfully and the convention will go 
down in the history of such gather- 
ings as one of the most successful in 
many years. 

The twenty-third annual gathering of 
the organization opened at the home of- 
fice in Springfield on Friday of last week, 
the first session convening at 9 a. m. 
There were nearly a dozen women 
agents to grace the occasion and the 
fact that there were so many present 
was rot only unusual but gratifying as 
well. showing as it does the rising in- 
fluence of the woman solicitor in life 
insurance. 

Mr. McClench Appreciated, 

President William W. McClench re- 
ceived an enthusiastic greeting from 
the agents which he accepted in a hap- 
py menner. He waved aside all testi- 
monials to his own good qualities by 
referring to them as “virtues few and 
feeble.” Mr. McClench presented some 
statistics showing the results of the 
year’s work so tar and told the agents 
that he considered the record made 
reniarkable, in the light of unsatisfac- 
tory business conditions. The de- 
livered and paid for business of the 
Company for the first seven months 
of the year he reported, exceeded that 
for the corresponding period of last 
year by $2,860,781. 

The loss to the Company by the 
death of Second Vice-President and 
Actuary Oscar B. Ireland, earlier in 
the year, was referred to very feelingly 
by Mr. McClench who spoke of Mr. 
Ireland’s many estimable qualities. The 
rresident referred also to the election 
of Mr. Angell as actuary and to the 
elevation of Mr. Loeb to the post of 
second vice-president 

The president spoke briefly in ref- 
erence to the question of national super- 
vision of the business of insurance 
and called attention to the efforts now 
being made to secure an amendment 
to the Federal Constitution which would 
permit of such supervision. He urged 
the agents to familiarize themselves 
with the arguments upon both sides 
of the question in order to be able to 
Giscuss the matter intelligently not 
onlv with policyholders and with “pros- 
pects,” but also with legislators when- 
ever they had the opportunity of do- 
ing so. 

Mr. McClench thanked the field men 
for their co-operation in the support 
of “The Radiator’ and congratulated 
Editor Stewart Anderson on the suc- 
cess of the magazine and for its help- 
fulness to the agents. He compliment- 
ed Mr. Behan upon his vigorous, effi- 
cient and successful work as_ super- 
intendent of agencies and gave him 
credit for the present fine condition 
of the field force. The president said 
in conclusion: 

“The Massachusetts Mutual was 
never in better condition to meet any 
tests that may reasonably be applied 
to a modern life company. With great 
financial strength and resources, with 
2 competent, harmonious and enthusi- 
astic field force, presenting to the pub- 
lic the most attractive policies and 
with a conservative yet progressive 
heme office management, the Company 
faces the future with hope and confi- 
dence.” 

During the remainder of the morn- 
ing session on the opening day, the 


time was taken up with two addresses 
by agency experts, viz., William H. Jac- 
quith, 2nd, general agent at Lawrence, 
Mass., who talked on the benefits of 
membership in the agency association, 
and Harry I. Davis, the Company’s man- 
ager at Atlanta, Ga. F. Wilson Rogers, 
manager at Hartford led the discussion 
on Mr. Wilson’s paper, which was en- 
titled, “How to Utilize Bankers in 
Small Towns in Your Territory.” 


Friday Afternoon Session. 

Agency Superintendent Joseph C. 
Behan, opened the afternoon session 
with an address on “The Practical Side 
of Agency Work.” He was followed by 
Warren C. Flynn of Indianapolis whose 
subject was, “Reminiscences of a 
Massachusetts General Agent.” This 
was particularly interesting as well as 
instructive. Talking on, “The Ideal 
Company,” F. J. Me Grath of Roches- 
ter, N. Y., made a decided hit. 

At 5 P. M. an executive meeting was 
held of general agents holding con- 
tracts direct with the company. 

Those who attended the business ses- 
sions welcomed the social diversions 
arranged bv the officers. The reception 
held on Friday evening at which the 
visitors were the guests of President 
and Mrs McClench on the roof of the 
home office building, was specially en- 
joved. The occasion was informal and 
the visiting ladies were present. There 
were about 300 who enjoyed the danc- 
ing. 

Saturday Morning’s Work. 

L. Brackett Bishop of Chicago, former 
president of the National Association of 
Life Tnderwriters and one of the not- 
able figures at all gatherings of the 
Massachusetts Mutual Life’ made the 
onening address on Saturday morning, 
his subiect heing, “Making Things Come 
to Pass.” Harry G. Parker. of Buffalo 
talked on “The Humorons Side of Life 
Insurance” and made a decided imnvres- 
sion. Drawing from fully 30 years’ ex- 
nerience in the business. Mr. Parker 
had something worth while to say and 
he said it well. 

The third speaker on the program for 
Saturday morning was Charles Warren 
Pickell, the Detroit manager of the 
company. 

He held his audience closely for a 
good half-hour while he drove home 
point after point in a discussion of the 
value of integrity, sympathy, loyalty and 
similar qualities in their relation to 
life insurance work and salesmanship, 
Cheers broke out of the rare and spon- 
taneous kind when Mr. Pickell sat 
down. 

Secretary Stevens then read con- 
geratulatory telegrams from three of the 
comnany’s managers, Frank F. McMullen 
of Los Angeles, William J. Bell of San 
Francisco and W. F. Winshin of Al- 
bany. The convention next sent a tele- 
vram of svmnathv and cheer to Tsaac 
S Stout of the Wilkes-Barre agency, 
who is seriously ill. 

No decision was reached as to hold- 
ine a convention next vear, the matter 
finally being left tno the Executive Com- 
mittee. The holding of the World’s 
Insurance Congress on the Coast next 
vear raised a question as to the de- 
sirability of a regular meeting in 
Springfield. 

Officers Elected. 

Officers were elected as follows: 
President. T. R. Fell. of New York: 
vice-president, E. W. Cleveland, of 
Cleveland; secretary-treasurer, J. Put- 
nam Stevens, of Portland, Me., the two 
latter being re-elected: second vice- 
president. Frank T. McNally, general 
agent at Duluth. The following execu- 
tive committee was elected: John L. 





Held October 15-16—Banquet on 
Thursday Evening. 


The fall meeting of the Actuarial 
Society of America will be heid Oc- 
tober 15 and 16 at Milwaukee, Wis., 
James C. Coffin, associate actuary of 
the Northwestern Mutual Life, has ex- 
tended the invitation on behalf of his 
company which has been acepted. The 
change of location for the fall meet- 
ing is a decided innovation as for 
many years the fall meeting has be2n 
held either in Hartford or Boston, as 
a rule. 

By changing to a far western city op- 
portunity will be afforded for encourag- 
ing attendance for a large number of 
the Western actuaries and it is he- 
lieved that the work of the Society 
outside of the East will have attention 
called to it particularly in this way. 

The sessions will be held at the 
ottices in the Northwestern Mutual Life 
building but the official headquarters 
will be at the Hotel Pfister. The regu- 
lar dinner will be held at this hotel on 
the evening of Thursday October 15. 


MUST REPORT ON CONSERVATION. 
Warren M. Horner Wants to Know 
What Local Associations Have 
Accomplished in New Work. 


Members of the executive committce 
of the National Association of Life 
Underwriters and officers and members 
of local associations are being advised 
by Warren M. Horner, chairman of the 
commitee on education and conserva- 
tion, to report definitely what action 
each individual association has taken. 

-A number of local associations have 
already passed resolutions adopting the 
amended plan of the education and 
conservation movement as revised by 
the executive committee at the mid- 
year meeting in this city last spring. 
Mr. Horner states that it is impossib'e 
fur his committee to make an intelli- 
gent report without accurate know!l- 
edge as to what each local association 
has decided. 


McFeely, of Pittsburgh, Warren C. 
Fiynn, of Indianapolis, Harvey W. 
Bowles, of Bangor, Me.; Harry I. Davis, 
of Atlanta, Frank E. McMullen, of Los 
Angeles, 

Ask any agent who was there about 
the clambake. It was voted the best 
ever and was particularly enjoyed by 
the agents from inland cities who 
usually think of genuine New England 
bakes as matters of history only. The 
party were taken to Riverside Park, 
rear Springfield, for this event, on boat 
and trolley. Following the dinner a 
ball game was keld which while it did 
not produce any new stars for the 
National League, added much enjoy- 
ment to the already brimming cup of 
Massachusetts agents. 

The ladies were not forgotten ' 
any means while all this was going on. 
Under the guidance of Mrs. McClench, 
4% of them left at 9:30 Saturday morn- 
ing on an automobile trip to Lenox 
in the heart of the Berkshires, lunch 
being served at the Hotel Aspinwall. 
The party returned tired and happy at 
6 o’clock. 

While officially the convention closed 
at this hour, the fun was not over, as 
an informal dance for the home office 
force was held in the evening on the 
roof of the Company’s building. About 
150 attended this function. 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
post been issued shows the Company to 
e in splendid condition in every re- 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently managed, 
its claims under its policies promptly 
settled and its policyholders treated 
fairly.” 


During the period under examination 
the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
reater than in 1909 and the insurance in 
orce having increased from $92,532,533 in 
the year mentioned to over $116,000,000 in 
913. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








A Word to the Wise is 


Sufficient 
Grow Up With A Growing 
Company 


Insurance In Force 


Over $100,000,060.00 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 


W.C. BALDWIN, 
President 


HOWARD S. SUTPHEN, 
Director of Agencies 











You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 








W. D. Wyman, President 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 


of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions 


Attractive literature 


W. S. Weld, Supt. of Agencies 
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BMPIRE LIFE VINDIGATED 





DENY PETTITION FOR RECEIVER. 





Statement Issued by President Reid 
Reviews Court Findings—Com- 
pany Will Progress Rapidly. 





ihe outcome of the litigation direct- 
ed against the Empire Lilie of Atlanta, 
bringing as it does complete vindica- 
tion for President William W. Reid, 
and his management of the Company, 
is one of the interesting life insur- 
ance developments of the past few 
days. 

The action of Judge Ellis of At- 
lanta in refusing the petition of James 
R. Brown, a stockholder, for a recely- 
ership means that the Company wi'l 
ge forward with renewed courage in 
its campaign for new business. The 
Court, after denying the petition, made 
some very friendly remarks as to the 
future of the institution. 

The examination of the Company 
made recently by the Georgia Insur- 
ance Department showed very clearly 
the soundness of the court’s position. 
This examination coyered the Com- 
pary’s career from the date of organi- 
zation, March 5, 1912, to December 
31, 1913. Admitted assets were shown 
of $1,725,896.54, an outstanding reserv2 
of $1,314,890.12 and a surplus above 
all outstanding and contingent la- 
bilities of $314,144.45. On January 1, 
1914, the Company had outstanding 
insurance in force of $18,159,043. 

A statement reviewing the recent 
court action has been issued by Presi- 
dent Reid: 

President Reid’s Statement. 

“Tl am impelled to write this letter 
by the flood of telegrams from all over 
the State to the effect that the victory 
of the Empire in this case has been 
worth much to the people of the State, 
and I feel that the effect of the vic- 
tory should not be unjustly minimized. 

“Judge Ellis’ decision, and the care- 
fully-prepared written opinion which 
he read in connection with it, were 
regarded by the Company and _ its 
officers and friends, and by all who 
heard it, as a sweeping victory for 
the Company. The Company was 
especially glad that the judge did not 
base his judgment on any technicality, 
but swept all technicalities aside and 
gave. the Company a complete vindl- 
caiion on the facts. 

‘Judge Brown had charged against 
the Company both fraud and impossi- 
bility for the Company to succeed be- 
cause, as he charged, it was insolvent. 
He employed strong and able lawyers, 


who put up one of the hardest and 
most persistent fights ever seen in a 
courthouse. The Company met the 
fight in the spirit of developing every 
question fully. Every book, every 
paper, everything in the Company’s 


offices or in possession of its officers, 
was placed at the disposal of Judze 
Frown’s lawyers. They investigated 
all the officers of the Company at 
great length under oath. Every ®x- 
aminer, and accountant that had ever 


examined this Company or the old 
companies which this Company suc- 
ceeded, gave testimony in the case; 
so did Hon. Wm. A. Wright, the in- 
surance commissioner. The _ investi- 
gation went back to 1901, and was 
complete. 


As to Court’s Jurisdiction. 

“Judge Ellis’ written opinion cover2d 
nine typewritten pages. The first four 
pages were taken up with a discussion 
of the legal question whether the 
court had jurisdiction to investigate 
the Company or whether the insurance 
department had exclusive jurisdiction, 
and the judge decided that either %r 
both the court and the insurance com- 
missioner had jurisdiction to investi- 
the Company. 

“He then passed over the other leg+l 
Points in the case with the statement 
that it was unnecessary to decide them 
because of the opinion he had reached 
that under the facts no cause for re- 
ceivership appeared. 

“After referring to the great volume 


Late 





of evidence the judge said: ‘In my 
opinion the weight of the evidence 
leads to the conclusion that this de- 
fendant Company may lawfully proceed 
with its business.’ 

“This Company, as most of the pub- 
lic is aware, is now moving to Augusta 
and a majority of the directors are 
gentlemen of that city. As to these 
the judge said: 

I have been greatly impressed 

with the testimony giving the atti- 
tude of the Augusta stockholders 
in the defendant Company. If they 
do, as I believe they will, carry 
forward their expressed expecta- 
tions and determinations, and if 
the erection of the building in 
Augusta is carried to a conclusion, 
I can see no reason why this Com- 
pany should not go on and become 
an institution worthy of itself and 
beneficial to the country in which 
it operates. I am led to this con- 
clusion, to some extent, also by 
the testimony of the experts who 
have examined it and who have 
testified about it, particularly the 
testimony of Mr. Buttolph, whose 
expert opinion in matters of this 
kind ought to, and does, receive 
careful attention and considerable 
weight. I think the consensus of 
opinion of the witnesses, Buttolph, 
Copeland and Barnett, lead to the 
conclusion that the Company, un- 
der good management and careful 
and conservative conduct on its 
part, will accomplish its end and 
purpose. 

“Also to quote further from 
jvdge’s opinion on the same line: 


the 


This defendant Company has 
been in existence for some time. 
The evidence shows that among 


its stockholders are many men of 
good repute, high standing and 
property, and a Company with 
such owners and with large busi- 
ness on its books, ought to be 
worth more than one without ex- 
perience or business would be, if 
properly organized. 


As to Judge Brown. 


“The judge then expressed the opin- 
ion that Judge Brown was honest in 
bringing his suit, and in this the judge 
but expressed the same opinion that 
the officers of this Company have al- 
ways held—that Judge Brown, who ts 
an aged gentleman of honest char- 
acter, really believed that he had been 
wronged, but that he was honestly 
mistaken in the facts. 

“The judge further held that some 
of the transactions which took place 
in the Company’s past history and 
which were attackd as fraudulent may 
have been mistakes, but that they 
were not fraudulent. The opinion 
negatives every charge of fraud and 
concludes with the following: 

Taking the whole situation to- 
gether, believing that the Augusta 
end of the matter can be worked 
out, knowing that the stockhold- 
ers can change management if they 
desire, feeling that, from the ev- 
dence, a majority of those inter- 
ested desire the Company to go on 
with its business, being assured 
that the insurance department 
knows all about the Company, and 
being impressed with the idea that 
it will be to the best interest of all 
parties, I have concluded to deny 
the application for injunction and 
receiver, and an order to that ef- 
fect will be entered. 

“The threat of one of the losing 
attorneys, after the announcement of 
Judge Ellis’ decision, that he was 20- 
ing to appeal to the insurance de 
partment is, of course, idle. In the 
spring of 1914 the insurance depart- 
ment made a full and complete exam- 
ination of this Company on the com- 
plaint of one of its stockholders. The 
findings of the department are em- 
braced in a lengthy written report 
showing the Company fully solvent; 
in fact, a complete vindication of the 
Company. 

“Very few similar institutions, how- 












THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


OF PITTSBURGH .. .. 


are higher this year than ever before. 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 











THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


Is Steady Sure Solid 
GOOD TERRITORY FOR RELIABLE MEN 
IN THE 


GREAT MISSISSIPPI VALLEY 


Contracts direct with the Company 
Address, Home Office, Springfield, III. 











insurance 
Assets over One Million. 
(average Ore Million a month). 


Important open territory. 
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The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


in force over Twenty Millions of dollars. 
Business received first eight months, 


We want a capable gen.ral agent for vacant office. 
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1913, over Eight Million | 
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THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,304,385,035 


Satisfied Policyholders to the number of 13,073 (out of 45,862 per- 
sons applying) purchased additional insurance in 1913. 

Northwestern Policies are easiest to sell and stay longest in force. 

Agents Protected by enforced No-Brokerage and Anti-Rebate Rules. 


CHARTERED 1857 




















It Will Pay You to Investigate 
Sesome fncurenne Before Selecting Your Company Large ‘‘ Dividends ” 
: Write to 
Corporation Insurance H. F. NORRIS Low Cost 
Partnership Insurance Superintendent of Agencies Service Policy 
Milwaukee, Wisconsin 
ever sound, could have stood such an high compliment paid it by one of 


attack as this Company has just stood, 
especially at such a time of distrust 


and financial stringency. But ths 
Company comes out of the fight 
stronger than the day it went in; 
comes out with good will to all and 


malice to none, with its eyes turned to 
the future and with the unaltered 
purpose of always maintaining .ts af- 
fairs in such a manner as to merit the 


the insurance examiners who testified 
before the court 

“*That this Company was the clean- 
est company that it ever became his 
occasion to examine an insurance 
accountant or examiner.’ 

“Very Truly, 
“WILLIAM W. RBID, 

“President The Empire Life Insuranse 

Company.” 


as 
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WASTE OF ENERGY 


By FORBES LINDSAY, Superintendent, 
Pacific Mutual Life Insurance Company. School For Salesmen. 





: 





Energy is force in suspension or 10 
operation. It must exist in the former 
state before it can be manifested in 
the latter. It cannot be suddenly cr2- 
eted by an effort of will. That effort 
simply releases Energy. It does not 
originate it. 

Ths definition is important, because 
2 great deal of the Waste of Energy 1s 
due to ignorance of its true character. 


The human system is, in some sort, 
an electrical storage battery. It 1s 
charged with Energy by means of food, 
air, and rest. The process is similar 
io that of generating mechanical En- 
ergy by the consumption of fuel and 
the production of steam. 

Storing of Energy is the essentiai, 
vital principle. An excess supply is 
maintained over the amount called for 
in ordinary daily activity. Waste is 
avoided by regulating expenditure to 
necessity. P 

Confidence comes from conscious- 
ness of Energy in reserve. It gives 
< sense of preparedness for emergency. 
The capacity of an individual is meas- 
urable by his reserve of Energy—by 
his ability to meet extraordinary de- 
mands upon his strength and intellect. 

Except in cases of nerve exhaustion, 
a considerable degree of excess Energy 
is always present. And it is highly 
necessary that it should be. To take 
a simple illustration: Suppose that 
you are crossing the street when an 
automobile horn suddenly blares_ be- 
hind you and its vibrations set your 
spine atingle. On the instant, you leap 
aside with Energy far in excess of that 
required by your former activity of 
leisurely walking. If, however, you 
had been in such a state of fatigue 
as to be incapable of greater exertion 
then that of walking, you could not 
have made the extraordinary effort 
suddenly demanded by the emergency. 

The conservation of reserve Energy 
is of the utmost importance. Every 
exercise of force in excess of require- 
ment entails a waste, the consequences 
of which may be much more serious 
than would be readily imagined. The 
failure of many a business negotiation 
is attributable to some careless and 
unnecessary dissipation of Energy. 

Energy is psychical as well as 
physical in its nature. The thousand 
and one ways in which it is wasted 
will fall within the following classifi- 
cation: 

1. Useless physical activities. 

2. Excessive and unnecessary men- 
tal activities. 

3. Wrong and 
tional expression. 

No leaks in our storage battery are 
to be ignored °s inconsequential. Waste 
of Energy is involved in the slightest 
unnecessary physical movements, such 
as drumming with the fingers or tap- 
ping with the feet. So with trivial 
mental or emotional activities, such as 
day dreaming, or irritation. 

Now, let us consider some of the 
matters directly connected with our 
business which entail Waste of Energy. 

The commonest physical form of 
Waste Enerzy is found in work with- 
ent preparatory plan and forethought. 
Too many agents imagine that a liberal 
consumption of shoe leather is the sole 
recuisite of success. 

Did you ever see a fire-hose in action 
without a man at the nozzle? It 
threshes around like a thing possessed 
sauirting water here, there, and every- 


uncontrolled emo- 


where but on the right spot. It is a 
strikiag illustration of ‘undirected 
Energy. 


The man who enters upon his day’s 
work without premeditation and hur- 
Ties from point to point without pre 
arrangement is the most _ reckless 
spendthrift in this respect. He is con- 
stantly wasting Energy which should 


be held in reserve for purposeful oc- 
casions. 

Inefficiency invariably involves Waste 
of Energy. This is the underlying 
truth in the old adage: “Haste makes 
Waste.” Every task poorly performed 
—every improper method employed— 
represents a certain amount of mis- 
applied effort. In the various stages 
of an insurance negotiation, serious 
losses of Energy are incurred through 
lack of thoroughness. We all know 
what is meant by “selling a policy 
twice.” 

In our intercourse with prospects we 
are recklessly prodigal in the expendi- 
ture of Energy. Instead of jealously 
hoarding it for use on vital issues and 
critical occasions, we lavishly devote 
it to non-essentials and matters of 
secondary moment. The thermal En- 
ergy expended in a heated argument 
may deprive us, by just that much, of 
the force needed to close a case. 

Insurance agents are too prone to 
waste Energy in contention. We 
seem to view our business as a sort 
of Donnybrook Fair performance. We 
go about with a perpetual chip on our 
shoulder. The prospect casually men- 
tions another company and we immedl- 
ately plunge into a discussion which 
uselessly consumes Energy, and, likely 
enough, creates competition where it 
did not previousy exist. 

By fostering the Mood of Energy 
and maintaining it as a fixed habl we 
may ward off those mental states that 
make for Waste of Force. Worry, 
anger, and. other wrong feelings and 
emotions are veritable vampires in 
their effect of sapping the sources of 
Energy. They set up a channel ac- 
tion in the system which produces 
physical poisoning. When the ancients 
spoke of the “jaundice of jealousy,” 
and associated bile with hatred, they 
displayed an intimate knowledge of the 
physiological effects of those emotions. 

I have touched on but few of the 
numerous ways in which we waste 
Energy, my object being to stimulate 
your thought. As a mstter of fact, 
these faults and those noticed in our 
discussions of Waste of Words and 
Waste of Time are, in the final 
analysis, due to want of reflection. It 
is not to be supposed that we would 
continue faulty methods and wasteful 
practices if we realized them. 

The truth of the matter is, gentle- 
men, that we do not think enough. The 
ability exists, and I do not doubt the 
willingness, but the habit is lacking. 
Let us apply more brain power to our 
work and to everything related to it, 
or which may be made effective in the 
promotion of it. 


RECOGNIZE TORRENS LAW 


SUBSTITUTE FOR TITLE POLICY. 








New York Insurance Department Di- 
rects Counsel to Permit Change 
From Practice Now in Use. 





Recognition of the Torrens law as 4 
substitute for title insurance~ policies 
has been given by the New York In- 
surance Department in ifs recent in- 
structions sent out to department coun- 
sel and to companies, associations, 
societies and orders under the super- 
vision of the department, concerning 
the examinations of title to real es- 
tate. The new ruling is of particular 
interest to the life insurance companies. 


The question was raised recently as 
to the sufficiency of a Torrens title 
to insure the validity of mortgages 
given to life insurance companies. !t 
was accordingly referred to the New 
York Insurance Department to deter- 
mine. The matter had come up on 
several occasions but not in a specific 
instance and when it was so submitted, 
the department approved of the Tor- 
rens titles and added to the instruc- 
tions to department counsel, the fol- 
lowing provision: 

“Tf the property is situated in a Stat. 
which provides by law for the registra- 
tion of titles to real property, a duly 
authenticated certificate of the title, 
issued by a court of competent juris- 
diction of that State, may be accepted 
after examination by the department 
of the laws of such State and the de- 
partment’s approval of the procedure 
prescribed thereby.” 


Court Decision. 


The stand of the insurance depart- 
ment is backed up by a number of 
decisions. In the case of the American 
Land Company vs. Zeiss, 219 U. S. Re- 
ports, p. 47, the validity of those titles 
came before the Supreme Court of the 


United States on appeal from the Cali- 
fornia Circuit Court. 

In the decision it has held that it 
the proceedings to perfect or insure 
titles under the Torrens law were of 
such a nature as to avoid anything 
repugnant to the Fourteenth amenda- 
n.ent to the United States Constitution 
which provides that no State shall ie- 
prive a person of life, liberty or prop- 
erty without due process of law—and 
that if the provision requiring due pro- 
cess of law was fulfilled in case of 
a non-resident or unknown owners by 
a fair and reasonable provision for 
such service by publication of sum- 
mons, or notice concerning the pro- 
ceeding, the owner of the property was 
given perfect title thereto, good against 
all the world. 





DEATH OF G. H. KIRKPATRICK. 

The death of George H. Kirkpatrick, 
assistant actuary of The Prudentia] 
who was killed by falling from the 
roof of a three-story apartment house 
in Newark, was a considerable shock 
to his associates and friends. His death 
occurred on Monday. The attempt ot 
Mrs. Kirkpatrick to save him from fall- 
ing was not successful and she was 
nearly dragged over the edge of the 
roof herself, in the attempt. 
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OPEN TO RIGHT MEN 


—those who know how and can pro- 
duce applications and settle policies 
—always ready to negotiate with 
men of experience, energy and 
enthusiasm. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED_E. RICHARDS, President 


Address: ALBERT E. AWDE, 
Superintendent of Agencies, 
7 W. Madison St., Chicago, 





ty. 











State Mutual Life Assurance Co. 





ee Ktteeawhs ola eae 
Liabilities ae 
Surplus Mass. Standard......... 
Insurance Issued, 1913. . 
Insurance in Force.... 


WORCESTER, MASSACHUSETTS 
INGORPORATED 1844 
BURTON H. WRIGHT, President 
.. PROGRESSIVELY SUCCESSFUL... 
January 1, 1914 


cece ccc cecccccces 6 $42,555,745.37 


cece cece cece ccccees 0 Gaye46,537.80 
cece cece eececcceeccess $23,081,034.00 
see e ence cesececeee eee oGl71,310,426.00 


THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS 
ONLY THE HIGHEST GRADE MEN ELIGIBLE 


EDGAR C. FOWLER, Superintendent of Agencies 











New Jersey Opportunity 


A Company with a record of 
over Fifty Years of satisfactory 
dealings with Policyholders and 
Field Men has a good opening for 
the right kind of a man in New 
Jersey. “Whirlwinds” are not de- 
sired. 

Correspondence treated confiden- 
tially. 


Address “New Jersey” 


Care of The Eastern Underwriter 
105 William Street 
New York City. 
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Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU. 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. Guaran- 
teed Premium Reduction. 

Has the Only Perfect Protec- 
tion Policy eombining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 
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THe DEMAND POLICY LOAN 


(RECOMMENDED. 





LEGISLATION 1S 





Insurance Commissioner Winship of 
Michigan Says Provision Once An 
Advantage is Now a Menace. 





That the policy loan privilege con- 
fained in life insurance policies is be- 
ing mis-used, and that some steps 
should be taken to enact legislation 
which would compel all companies to 
embody in every contract issued the 
right to defer any loan or cash sur- 
render value for at least sixty days, 
is the opinion of Commissioner Win- 
ship, of Michigan. He says that no 
one will contend that loaning on poli- 
cies has any place in life insurance as 
a principle. His report and recom- 
mendations to the Governor of the 
State in this connection are as follows: 

How it Originated. 

“In the matter of prospective insur- 
ance legislation, I deem it my duty to 
call your attention and, through you, 
tu the Michigan Legislature, the im- 
pertance of some legislation, relative 
to policy loans, in connection with life 
insurance policies. The policy loan 
feature of life insurance policies is the 
outgrowth of intense competition. It 
was developed from a system adopted 
many years ago, of allowing the policy- 
holder to pay a portion of his premium 
in cash, and give a note for the re- 
mainder. No attempt being made to 
enforce payment of these notes, they 
were in time collected together and 
made into a loan, as a lien against 
the policy. 

“The competition of insurance compa- 
nies in the years following brought 
about more liberal loan features, and 
about the time of the great insurance 
investigation of 1905, the laws of the 
States began to be amended so as to 
compel loan features to be embodied 
in the policies, whether the company 
desired it or not. What was at that 
time deemed to be of great advantage, 
seemed now to be a menace. 

Its Intent Mis-used 

“We are living in an extravagant age, 
and there is no dowbt that the policy 
loan, which was originally intended to 
be resorted to in cases only of neces- 
sity, is now taken advantage of to en- 
able the thoughtless to gratify extrava- 
gant tastes. It needs no elaboration to 
perceive that when a man borrows 
upon his policy, he is borrowing from 
his wife and children, when they be- 
come widow and orphans. Were they 
practically confined to borrowing in 
cases of necessity only, the danger 
would not be so apparent, but the per- 
centage of policy loans to the reserve 
of legal reserve life insurance compa- 
nies has, during the past twenty-five 


years, increased from semueatientien 3% 
per cent. to more than 16 per cent., and 
it has been estimated that there are 
now outstanding loans, against the life 
insurance policies of this country, to 
the amount of $550,000,090, so that in 
thousands of cases, where a man is be- 
lieved to ‘be carrying adequate life in- 
surance for the protection of his family, 
he is also carrying a heavy debt upon 
that insurance, that must be satisfied 
by the widow and orphans, after the 
bread winner of the family has been 
taken away. Statistics show that of 
the men who borrow on their life in- 
surance policies, only about seven out 
of a hundred ever cancel the debt in 
their life time. Personally, I believe 
that no life insurance policy should be 
issued, with a loan privilege, for any 
other purpose than to pay the premi- 
um on the policy. 


Privilege Encourages Extravagance. 


“The policy loan feature, as carried 
out to-day, is an encouragement to a 
certain element of a community to ex- 
travagant living and to thoughtiessness 
in the ultimate welfare of their families. 
Whether it would be best, at this time, 
to» absolutely eliminate the policy loan 
feature from life insurance policies, ow- 
ing to the fact that it is regarded by 
many insurance people, as well as by 
thousands of the public in general, to 
be a privilege of value, is problematical; 
but there is one feature is connection 
with the policy loan, which ought to be 
covered by amendment to the statutes, 
at once, and that is the demand loan 
ciause. There are upward of one hun- 
dred and twenty companies now insert- 
ing this demand loan clause in their 
policies, establishing for themselves a 
banking obligation, which has been de- 
clared by two conventions of the Na- 
tional Convention of Insurance Commis- 
sioners as specifically unsafe. At the 
last winter meeting of the National Con- 
vention, it was stated that these 
companies, having only approximately 
1 per cent. cash on hand, can not ex- 
pect to be able to carry out their con- 
tracts during future panics, with the 
danger of wiping out their surplus by 
the forced conversion of their securi- 
ies, upon a broken market. 


Would Change Michigan Statutes. 


“The standard provisions law now on 
the statute books of Michigan, provides 
that companies may defer a loan for 
six months; but the strife of competi- 
tion has had the cffect of causing very 
many companies to embody, in the 
contract, the extremely liberal, and to 
my mind dangerous, privilege of the 
demand loan, and it is my belief that 
the present law should be supplemented 
by a law that would compel the com- 
panies to embody in every contract the 
right to defer any loan or cash surren- 
der value for at least sixty days. I 
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think no one will contend that loaning 
or policies has any place in life insur- 
ance as a principle. As heretofore 
stated, it is a fancy appendage or in- 
ducement, tacked on as a good talking 
point for the agent. For this reason it 
is not to be expected that the compa- 
nies are going to strike for the reform 
themselves, though doubtless the great 
majority of them would welcome the 
change, if the responsibility could be 
escaped. The shoulders of the legisla- 
ture are broad enough to bear this re- 
sponsibility, and I believe they should 
be invoked. The theory of life insur- 
ance is, that it is a protection for the 
widow and orphan in case of the death 
of the bread winner of the family. It 
is even more than this, for it is protec- 
tion for society in general, in that it 
is a guarantee that the innocent and 
the helpless will not become a burden 
upon the community. Is it not then, 
little short of a crime, for this fund, 
inaugurated in love and patriotism, to 
be dissipated by extravagance or specu- 
lation? The history of many of these 
loans proves one or the other of these 
to be the incentive. There is no doubt 
that many an automobile has been 
bought with money that was extracted 
from the fund originally created for the 
benefit of wife and children. I can 
think of no more forcible utterance 
upon this subject than the comment of 
an eastern journal upon the following 
advertisement: ‘A middle aged woman 
of refined appearance wants a position 
as housekeeper,’ when it said that 
back of many of such tragedies as this 
lies the policy loan. 

Provisions Evil’s Outweigh Good. 

“I am aware that it will be claimed 
that the policy loan has saved many a 
business man from financial distress, and 
erabled him to get upon his feet again. 
There is no doubt of it; but the evil of 
the unrestricted policy loan far out- 
weighs the good. If the insurance which 
a man carries is not intended for his 
family and dependents, let us say so at 
once, and not keep up the pretext. The 
suggestion has been made that possibly 
it would be practical for two classes of 
life policies to be issued, one to be 
known as the family policy, and the 
other as the business policy, with the 
policy loan absolutely debarred from the 
former, except for the payment of pre- 
mium. But whatever may be in store 
for the future on this subject, I am 
firmly of the belief that, as one step in 
the right direction, Michigan ought to 
enact the Neg recommended in the 
action of the National Convention of In- 
surance Commissioners.” 
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The Fidelity 
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That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
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higher success in that atmosphere. 
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Live Hints For Business Getters 











Practical Suggestions to Help the Man With the Rate Book Increase 
His Income and General Efficiency. 














That there are two kinds 

Assets cr of agencies, one an asset, 

Liability and the other a liability 

Which? to the company repre- 

sented is the opinion of 
the Public Savings Life of Indianapolis, 
who speaking of the subject, say: 

Your agency is one or the other, all 
dependent on your business mcthods. 
You can know and should know at all 
times which road you are traveling. 
Stop and ask yourself these questions: 
Are you doing enough business to make 
you prosperous? Do you make it your 
business to. safeguard the interests 
of -the insured at all times, and 
to fully satisfy every customer with 
whom you do business? Do you work 
along lines that guarantee your com- 
pany and yourself against loss? A 
disregard of any one of these impor- 
tant matters will ever keep you in the 
class of mediocre insurance men. Many 
an insurance man follows the illusion 
of temporary results rather than seek 
out the permanent ones. There is a 
close relation, indeed, between the 
agent, the insured and the company, 
and no one of them can be neglected 
without a diminishing of the earnings 
oi the agent. 

The agent who writes a large volume 
of business and does not see in it a 
lasting benefit for policyholder, com- 
pany, as well as for himself, is a lia- 
bility—is an absolute expense to the 
company, rather than a profit. 

We do not mean to disparage large 
production, but to encourage it along 
lines that lead to permanent and lasting 
success. Many men are capable of 
writing a large volume of business and 
doing it in a way that each succeed- 
ing year wiil contribute a larger volume 
with less effort on account of the con- 
fidence gained—for the friends they 
have made. ; 

Get that business of yours, whether it 
be a district, a staff, or an agency, on 
a paying basis; keep it on a paying 
basis by writing quality business; con- 
duct the business in a fair, frank and 
honorable way that will promote the in- 
terests of your policyholders and direct 
your activities so that you are a big 
asset in the business. 

x * = 
The prospect who by 
Master a frown, an icy manner, 
or or display of anger, can 
Slave? turn you away or dis- 
concert you, proclaims 
himself your master. He also proves 
you to be a failure—a rank failure! 
You have entered his presence with a 
purpose. He proves that purpose to 
be of the putty or milk and water variety 
if he can get rid of you with a frown, 
icy manner, or by flaring up mad at 

you. 

To any such performance on the part 
of a prospect pay absolutely no atten- 
tion. Act as though you did not see 
jii—hadn’t the slightest idea that any 
such thing was occurring on his part. 
Imagine yourself towering above him 
iike a mountain above a mole hill—and 
go right on in a smooth, even way, as 
irresistable in power as a railway loco- 
motive moving in dignified fashion out 
of its roundhouse. 

Let your first words (after the salu- 
tation) be intensely attention-attract- 
ing. If you think you see by his man- 
ner that he did not catch or grasp 
them, repeat them—and continue with 
your canvassing talk. Don’t be over- 
conciliatory. Be plain, firm, respectful 
business. There is no man in business 
who does not thoroughly appreciate 
plain, firm, respectful business in an- 
other man. It will cool, melt and win 
niné times in ten. Many years’ ex- 
perience in “taking them as they come” 
proves that. 

No man on earth can bluff you out 





oi having an interview with him if 
you are sufficiently determined that 
be shall not do so. What’s more— 
nine of every ten good prospects have 
just as much time to talk to you as 
you have to talk to them! The more 
you think of that (possibly new one 
to you) the more you'll see it is true. 
—The International Lifemen.. 
* + + 
About one person in 
Every Risk every seven of our popu- 
Has to be lation carries life insur- 
Solicited ance. Very few of these 
comparatively would be 
insured but for solicitation. This con- 
clusion is borne out by every experi- 


Never discuss salaries and 

Maxims never tell any one how much 

For you are getting. If you say 

Success you are getting more than 

the man you're talking to, 

either it will cause dissatisfaction or 
he won't believe you. 

The man who is continually whining 
about “never having half a chance” is 
the same man who wouldn’t succeed if 
he were allowed to choose his own 
work at his own salary. Chances come 
when a man is ready for them. 

Some folks start worrying along 

t the first cf tebrvary as to whai 
their boss will give them as a Christ- 
Mas present. 

Of course, there are fellows who are 
really earning more money than they 
are getting, ‘but the average man had 
better lie tow and hope that the boss 
won’t fin] out how much more he is 
getting than he is worth. 

Don’t look in books for examples of 
successful men. Choose a man in real 
life who has gained success by honor- 


How C.H. Anderson Writes $2,000,000 A Year 


Cc. H. Anderson, the remarkably successful Chicago agent, who in 1913 led 
the entire field forces of both the Mutual Life of New York, and the Penn 
Mutual Life of Philadelphia, will probably duplicate the feat this year. For 
the first six months of 1914 Mr. Anderson produced in paid business $1,- 


028,000. 


Asked to describe his methods, Mr. Anderson sent to The East- 


ern Underwriter the statement printed below. 














Cc. H. ANDERSON. 


“I believe the principal reason why | 
have been successful in accomplish- 
ing these results in the past has been 
that I have at all times worked con- 
sistently, with a definite object in 
view, never failing to accommodate my 
different clients in various ways.” 

“I am convinced that most agents 
could get better results in this ‘busi- 
ness if more attention was paid to 
their policyholders, in the way of ad- 
vising and accommodating them in 
every possible way. In this way they 
would not only keep the business. on 
the books, but would also have the 
good will of all their clients. A very 
large percentage of my business of 
late years has come to me through old 
customers—either directly or _ indi- 
rectly.” 

“I might add that I believe in order 


that an agent may pay for a large 
volume of business in the course of a 
year, the first necessary is for him to 
make up his mind as to how much he 
really intends to pay for—then divide 
the year into twelve parts and each 
month settle for a fixed quota, which 
he has made for himself.” 

“Some years ago I determined to 
have my name on the Leaders’ Card 
of the Mutual Life each month—and 
for three years I have accomplished 
this although at times it seemed al- 
most impossible. I believe if one is 
really in earnest and determined to 
reach a certain goal, it can almost al- 
ways be done if the best efforts are 
put forth.” 

“I also ‘believe that many agents do 
not get themselves into the _ right 
frame of mind—they do not feel that 
the life insurance business is a very 
good one, and as long as they feel 
that way about it, it is pretty apt not 
to be.” 

“The Organizer” published by the 
Chicago Agency of The Mutual Life, 
says of Mr. Anderson’s achievements 
in the life insurance business: 

“Mr. Anderson’s progress and_ suc- 
cess in this business is a shining ex- 
ample of what persistency, ambition 
and indefatigable effort can accom- 
plish. He selected not as a make-shift 
or for the time being, but as a life 
work and a profession the life insur- 
ance field, applied himself diligently 
with determination to make his mark 
and a fortune in the business. His 
conspicuous success has brought him 
many flattering offers of general agen- 
cies, management of branch offices, etc., 
but he adhered to his original deter- 
mination to become a general agency 
within himself, with the result that 
to-day he enjoys the distinction of be- 
ing perhaps the greatest individual 
writer of life insurance in the world. 
His favorite ‘business axiom is ‘Ser- 
vice Spells Success.’ ” 





ence. Companies have been organized 
tc do a mail order business in life 
irsurance, with imvariably dismal re- 
sults. Thousands hourly pass the invit- 
ing home office buildings in our large 
cities. Yet the amount of life insur- 
ance sold over the counter is an almost 
negligible fraction of the four billions 
or more issued annually. The State 
of Wisconsin has been in the business 
for a year and has written fewer than 
one application a day.—Forbes Lindsay. 


able methods and follow his business 
ideas. If success doesn’t come in a 
week, don‘t get discouraged; it may 
come in a month. 


Don’t worry because you think you 
haven’t attracted the favorable atten- 
tion of your immediate superior. He 
may be more observant than you im- 
agine. 

Don’t ask advice all the time. The 
man who can go ahead with a job, fin- 


INSURANCE RXAMINERS BACK 


HELD TWO WEEKS BY WAR. 


Messrs. Diefendorf and Smith Examined 
New York Life and Germania’s 
Foreign Business in Europe. 


The horrors of war and the incon- 
veniences of travel when all Europ2 
was mobilizing, was brought home to 
two representatives of the New York 
Insurance Department who went abroa: 
in June on department business. They 
were Chief Examiner John E. Diefex- 
dorf and Examiner A. E. Smith who 
sailed from this city on June 3 via th» 
Carmania and arrived back home on 
La France of the French Line on Thurs- 
day of last week. The i,392 refugees 
aboard were the first from France to 
reach New York. 

The examiners while abroad first 
spent about three and a half weeks 
in Paris examining the foreign busi- 
ness of the New York Life. A sepa- 
rate department of the company is 
maintained in the French capital which 
handles all the Company’s European 
business, issuing policies and paying 
claims. After completing this work 
the New York Department’s representa- 
tives went on to Berlin, where about 
two weeks were spent in examining the 
Germania Life’s business in Austria, 
Germany, Belgium and Switzerland 


Delayed in Havre. 


According to their schedule they 
were to sail for home on the Imperator 
from Hamburg but the sailing was can- 
celled because of the war and the ex- 
aminers therefore decided to hurry 
back to France. They left Germany 
just in time to escape before travel 
was impossible and reached Paris in 
time to see the city turned into an 
armed camp as the reservists were 
called to the colors. Mr. Diefendort 
was fortunate in having sufficient gold 
about his person so thai he was not 
inconvenienced by the shortage of cur- 
rency which annoyed so many return- 
ing Americans. ‘ 

He had a hunch that gold was pre- 
ferable to letters of credit and before 
leaving ; 
into gold. 
exchanged this for script which was 
good in France. Mr. Diefendorf and 
his companion hastened out of Paris 
for Havre and had little trouble in 
securing accommodations on La Prov- 
erce. Its sailing was cancelled how- 
ever, and the next day all its pas- 
sengers were transferred to the France 
The ship lay in the port of Havre for 
ten days with everyone aboard and 
expecting hourly to get rotice to sail. 
For the first few days everybody stuck 
close to the ship but sightseeing par- 
ties were organized later and everv- 
one took shore leave, with the expecta- 
tion of finding the boat gone if they 
stayed too long. The trip of the two 
examiners was about two weeks longer 
than they expected, as a result of the 
war. 





RENEWAL NOTE DECISION. 


The giving and acceptance of a re- 
newal note is not a payment of the 
original note, unless it is expressly 
so agreed, though the original note is 
surrendered and the presumption is 
against such agreement. Bridge Vv. 
Connecticut Mutual Life Ins. Co., Sua- 
preme Court of California, 141 Pacific, 


ish it successfully on his own initiative 
without a lot of foolish and unnecessary 
questions, is the man who is most need- 
ed in the modern businsss world. 

There may be work without success, 
but there is never any success without 
work. 

Don’t take spells for working and try 
te accomplish in one day the things 
you should have done in two weeks. A 
little every day is better than spasms 
of hard work, interpolated with spells 
of no work at all.—Public Savings 
Ladder. 
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BNERGIZED 


SELLING FORMULA EXPLAINED. 


BNERGIZED SUCCESS GERMS 


Wilson Williams Tells Sales Organi- 
zation How to Get Results 
From Their Labors. 


In an address before the Dameron- 


Pierson Sales Organization of New. 


Orieans, Wilson Williams, general 
agent of the New England Mutual Life 
in that city, dropped some hints on 
salesmanship which should prove valu- 
able to life insurance field men. He 
said: 

As specialty salesmen you are pri- 
marily interested in selling arguments, 
hints and suggestions that will secure 
the order which competitors are try- 
ing just as earnestly to get. As a 
specialty salesman myself—of another 
line—I can appreciate your ambition 
as well as sympathize with the diffi- 
culties and disappointments which be- 
set its attainment. 

Competition Healthful. 

Rivalry in business does not imply 
antagonism. Competition of the right 
sort is healthy in any line, and the 
man who is alive to the possibilities 
for business around him, keeps ap- 
ointments on time and represents his 
goods as they are, need have no fear 
of the measure of success which will 
be his. There are always more men 
behind than in front of us, and present 
disappointments won’t hurt if you 
keep busy. 

Salesman’s Capital. 

The factors that make up your capi- 
tal are brains, energy and reputation. 
The successful salesman has to know 
and do more than a Jot of talking. He 
talks to the point that interests the 
customer, and often effects the sale 
because he proved agreeable as a good 
listener. Every customer has his pe- 
culiarities and his individuality should 
be considered as carefully as the ob- 


jection he interposes. Make your 
canvass for an order aggressive— 
never defensive. You have faith in 


your goods or you would not be try- 
ing to sell them. A discreetly aggres- 
sive canvass carries with it the force 
of conviction. : 
Use of Energy and Brains. 

Energy counts in several ways: 

(a) The amount of time put in your 
work; 

(b) The economy 
use of that time, and 
(c) The effectiveness which 
edge of your line gives to effort. 
With these points well understood, 
i? you are not making good—or doing 


displayed in the 


knowl- 


as well as another salesman in your 
line—why not stop and take stock of 
yourself? It is certain that you are 
either 

(1) Not working enough, or 

(2) Pursuing the wrong methods, 
or 

(3) Working among the wrong 
class of people. 


Average Results Determine Class. 
A little thought on the subject won't 
take you long to determine what you 


need. Suppose you have had one good 
month. That does not establish a man 
as a first class salesman, but indi- 


cates what he can do. It is the aver- 
age that counts. Things go easy when 
the going is down grade, they stop, 
too on that road with a jolt. The hard- 
est pull is on the up grade, and the 
man capable of overcoming the ob- 
Stacles sure to be encountered on that 
rcad, don’t feel the jolt that comes 
Just over the hill. He has the strength 
and the confidence to climb the next 
grade. A child can roll down hill, but 
it takes a man to climb a mountain. 
Of course every successful salesman is 
necessarily an hone3t man—honest in 
nis dealings with both employer and 
customers. Not because honesty in 
business is the best policy, but because 
it is the only policy. We were born 
honest, and if on attaining our ma- 
jority we are nothing more, we have 


not evolved into much. Business is 
built on confidence, and only the hon- 
«st man can inspire it. The day of 


ihe peddler with his sardonic grin and 
cily tongue, who thrived on suckers, 
and like ships passed by nigut trom 
cue town to the next, is past. When 
A. T. Stewart (that merchant prince) 
adopted the one price system, he 
oyened up the market for honest val- 
ues and gave the honest salesman his 
opportunity. Many have not been 
siow to improve it. The truth told 
about any article worth your time and 
effort to sell is the best that can be 
said of it and should not otherwise 
be presented. 
Earnest Work Necessary. 

The one thing all successful sales- 
men do in common is work, and there 
is no substitute for ardent thorough- 
gving earnestness. He is first a care- 
tv] student of human nature and sec- 
ond a scientific worker. Properly 
equipped for the work you have under- 
taken, the elements of success are 
within you and not in your environ- 
anent. The United States Congress, the 
Boll Wevil and the Mississippi Fioods 
may operate at times to your disad- 
vantage, but neither one, nor all of 
them, can defeat your aims if they he 
pursued with intelligent and enthusi- 
astic perseverence. 

Possecs initiative, 

We are so apt to magnify our 
troubles and seek easy excuses. If 
half the effort spent in trying to ex- 
plain why things are not done were 
directed to aggressive means for their 
accomplishment, most men would be 
better off. Every man has certain dis- 
tinctive methods for getting business. 
It is not so important to know the 
other fellow’s method, as to have the 
iritiative to originate effective methods 
of your own. 

Initiative, born of a good under- 
standing, is the dynamic force that 
sets one man apart from the average. 
Backed by trained ability, it creates 
the opportunity where none exists. It 
disregards custom and with prophetic 
vision steps out of the rut of usual 
practice to build for the future. 

It is characteristic of the man of 
initiative that he is not married to a 
plan or a system. He is no slave to 
precedent. He sets stakes for others 
to come to and rules in a field where 
sense is a common heritage. 

Concentrate Your Knowledge. 

Knowledge of any line gives power, 
but many a man is broke to-day be- 
cause he did not concentrate in apply- 
ing it. 

The difference in the ends accom- 
plished by men is often one of habit- 
that of concentration. This is not ac- 
quired in a college course. Books are 
valuable only as_ they = stimulate 
thought. No man has succeeded be- 
yond the average who did not possess 
the ability to focus power—however 
acquired. 

lt is easy to make money on paper. 
Col. Sellers, the immortalized charac- 
ter of Mark Twain is a common type. 
The millions, which he saw ahead of 
him, never materialized because dreams, 
rather than action, absorbed his 
thought and time. Most men have 
dreams of what they intend to do some 
day, but put off the start from time 
to time until incapable of carrying out 
their ideas. The man of prompt action 
may make some mistakes but unless 
he responds to encores he progresses 
by a process of elimination. 

Success treads in the path of every 
proper effort.” To win—Specialize 
and CONCENTRATE. 

Marry Your Business. 

No man succeeds who is not married 
to his work, and hence.no line of work 
should be continued beyond the point 
where enthusiastic application is want- 


ing. In short, we should get in line 
or get out. 
Nothing comes from application of 


power unless it acts directly on some- 
thing, and we cannot so act unless in 
harmony with our environment—har- 
money properly related to our business 
and its prospects. 
Causes for Demoralization. 
Business becomes demoralized at 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 

The Daily Average of the Company’s 

Business during 1913 was: 

549 per day in Number of Claims Paid. 
7,895 per day in Number of Policies 
Issued and Revived. 
$1,676,339 per day in 
Issued and Revived. 


New Insurance 


$286,288.62 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$164,025.94 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 
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Southern Life 


Is Paying its Policyholders nearly 


GOOD TERRITORY 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


LARGEST 
Insurance 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
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Capital and Surplus 
Insurance in Force Em da 
Payments to Policyholders since Organization, 


- STRONGEST 
Company 


31, 1913: 





1.632.276. 
94,668,092.00 
14,138,137.61 

$1,250,000.00 annually 
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WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
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DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 
LIVE ACENTS 
as are offered by the Policy Contracts 
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MASSACHUSETTS 
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from real values destroyed, 
or disappointing con- 
ditions depress men’s minds. Sensa- 
tive nerves respond to sad moods. A 
veritable panacea is the man of inspir- 
ing enthusiasm who chances to pass 
at such a time. His mood is one of 
optimism and he is not long in evidence 
before he generates the same spirit. 

In calling your attention to a few 
success germs, I do not assume to in- 
struct, but rather to urge your care- 
ful thought of known qualities that 
make for success. May their applica- 
tion liberally reward you. 


times, not 
but because new 





MISSOURI STATE LIFE. 
Record of St. Lcuis Company for First 
Six Months of Year Exceptionally 
Favorable Showing. 

The statement of the condition of 
the Missouri State Life as of June 30, 
1914, is a very flattering one, showing 


as it does the progress of the Com- 
pany for the first six months of the 
carrent year. Total admitted assets 


are shown of $9,729,297.34; 


policy re- 








were $7,516,627.04 and other lia- 
totaled, $7,755,802.34. 

The excess guarantee fund to protect 
pclicyholders, including dividends pro- 
visionally apportioned and set aside, 


ser\ 


bilities 


es 





unassigned surplus and capital stock of 
$1,000,000, was $1,973,495. 

The exceptional growth of the Com- 
pany is better demonstrated perhaps 
by a comparative statement. The ad- 
mitted assets on December 31, last were 
$2,032,736.66 and on June 30, 1914, they 
had increased to $9,729,297.34. The 
guarantee fund to policyholders was 


$1,880,784.30 on December 31, last while 


on June 30, it was $1,973,495. The in- 
surance account on December 31, 1914, 
stood at $81,526,180 and on June 39, 
it was $90,834,558. 

The increase in policy reserves was 
$529,579.16 for the first six months of 
1914, the gain in admitted assets was 
*696,560.68, while the increase in busi- 
ness in force was $9,308,378 in the six 


months’ period. The rate of interest 
earned on the Company's funds, during 
the first six months of 1914 was on the 
‘asis of 6.93 per cent. per annum. There 
is no question but that the semi-annual 
statement speaks for itself. 
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year. 


THE GOSSIP MONGERS. 
One of the biggest nuisances in 
momentous and stirring times is the 
busybody who circulates false rumors, 
passing along the gossip he hears 
merely for the pleasure of posing as 
an interesting person. He makes no 
attempt to corroborate. If a story has 
the tinge of improbability so much 
more quickly will he welcome it. To 
this class are attached many circulators 
of stories regarding the effect of the 
war on foreign companies which are 
heard nowadays. 

In this group of canards are stories 
that the German companies will not 
jay English policyholders for loss, and 
that the English companies will not 
pay German policyholders. Whatever 
ihe international law on the subject 
may be the reputable insurance com- 
panies have always made it a point 
to protect their private honor and to 
stand by their contracts. 

One of the most cheerful aspects of 
the situation is the attitude of the 
representatives of the American com- 
panies who are not trying to make 
capital out of the fact that certain 
companies have their home offices in 
the War Zone. They know that the 
foreign companies are as strong as 
they ever were; that their American 
policyholders are amply protected; and 
that there is no reason for worry. 





INSURE STRICT NEUTRALITY. 

The Prudential had a word of wis- 
dom for all life insurance men and poli- 
cyholders in a recent issue of its com- 
pany paper in which it advised its 
agents to be strictly neutral in all 
expressions of opinion regarding the 
European war situation. This warning 
is particularly timely for all life in- 
surance men and others connected with 
the insurance business, as the race 
feeling which scon comes to the sur- 
face when war problems are discussed 
even casually, frequently makes en- 
emies for agents. 

The Newark company advises very 
properly that its agents should use 
their abilities in securing new business 
and conserving that in force at the 
present time, rather than in taking up 
their own and others’ time in useless 
argument. 

Insurance men cannot afford to ve 
other than neutral. If common sense, 


would not dictate a policy of this kind, 
foresight, it 


business would seem, 


should. The Prudential wisely remarks 
that both physical and mental ener- 
gies should be concentrated on making 
1914 big with individual success. 

No one can tell what the ultimate 
results of such a widespread war will 
be. so it is particularly unwise for in- 
surance men of all others, to take 
chances of hurting the feelings of cli- 
ents and perhaps by a chance remark, 
drive business to the other fellow who 
may have more tact. 





CONSERVATION OF BUSINESS. 

The merits of all plans for the conser- 
vation of business are being more close- 
ly studied by life insurance companies 
at the present time than ever before. 
It is certainly useless to waste time 
and money putting business on a com- 
pany’s books and then look after it so 
poorly that in a year or two it lapses. 

Life insurance is like a plant. It 
needs encouragement and cultivation. 
The mere fact that a policy has been 
written or that the application has 
been signed, does not signify that the 
jo: is completed. If a policy can be 
sieered past the first two or three 
years of its existence there is not so 
much danger that the initial efforts of 
the agent will go for naught. This 
fact should be emphasized by managers 

Frequently too much emphasis 1s 
placed on securing the application, by 
big producers who forget seemingly 
that it is the business which sticks 
that pays in the long run. The Illinois 
Lite is therefore encouraging an im- 
pertant plan in offering conservation 
prizes from year to year to those 
agents who show the best percentages 
in renewing business. 

At both the 1912 and 1913 meetings 
of the Company’s $100,000 Club, $300 
in cash was distributed among the five 
members who showed the highest per 
cent. The average renewal record of 
five prize winners in 1912 was 75 and 
in 1913 was 82. For this year, 1914, 
the average is 81. This is certainly 
great work and might well be encour- 
eged by other companies. 

The offering of prizes for conserva- 
tion records undoubtedly furnishes an 
incentive to certain types of agents 
who can only be spurred on in this way. 
The agent who is looking forward to 
his individual future in the business 
does not have to be reminded that 
conservation pays. 





THE FIRST ACCIDENT POLICY. 

The first accident insurance policy 
in the United States was issued by the 
Travelers Insurance Company. In 1859, 
while traveling in England the late 
James G, Batterson purchased at Leam- 
ington an insurance ticket issued by 
the Railway Passenger Assurance So- 
ciety of London, which insured the 
traveler in case of accidental death or 
injury while traveling from Leaming- 
ton to Liverpool. This ticket is now 
in possession of the company. Four 
years later, in June, 1863, the charter 
of the Travelers Insurance Company 
was approved by Governor Buckingham, 
and on April 1, 1864, the first contract, 
based on the English model, was 
written. 

Part III of the annual report of the 
New York State Insurance Department 
was issued this week by Superintend- 
ent of Insurance Hasbrouck. This 
volume covers the financial statements 
of the general Casualty, Credit, Fidelity 
and Surety and Real Estate Title and 
Mortgage Guarantee companies operat- 
ing in New York State, for the year 
ended December 31, 1913. 


—~———- 





The Human Side of lasuwance | 


——___ 

















_JAMES F. JOSEPH. 





James F. Joseph, vice-president and 
underwriting manager of the Sterung 
fire insurance Couupany, of Inuwan- 
apolis, made a deep impression on the 
local agents at thei convention in 
Minneapolis last week by his paper on 
“Jumbo Lines and Keinsurance. Mr. 
Joseph is not only an unusualiy cap- 
able underwriter, but is regarded as 
one of the clealest thinkers in the 
business. in his long underwriting 
career his Judgment has ween snuown 
time and time again to be exceiient. 
His paper last week covered the situa- 
tion thoroughly and was enthusiastically 
received. 

Mr. Joseph is a native of Philadel- 
phia, where he received a public school 
education, and began his business 
career as errand boy in a book publish- 
ing house. in 188% he was connected 
with the Central department of the 
American Insurance Company of Phila- 
deiphia at Cincinnati. In 1888 he was 
appointed examiner of the Phenix In- 
surance Company of Brooklyn, subse- 
quently going into the field as a special 
agent, and in 1898 he was appointed 
assistant manager of the Western de- 
partment of the Manchester Assurance 
Company. in November, 1903, he was 
made assistant manager of the Western 
department of the North British & 
Mercantile at Chicago, and in April, 
1908, he resigned that position to be- 
come vice-president of the Common- 
wealth Insurance Company of New 
York. In 1911 he retired from the Com- 
monwealth to accept the vice-presidency 
and underwriting management of the 
Sterling Fire. 

- - . ° 

Austin Pearce, formerly general 
agent at Pittsburgh of the Union Cen- 
trai Life, died last Tuesday in his 72d 
year. He had been associated with 
the Ohio company since 1880 when he 
was appointed general agent at Pitts- 
burgh. He relinquished this post a few 
years ago and was succeeded by W. 
C. Lyne and later by Lyne & Adams. 
Mr. Pearce was secretary of the Pitts- 
burgh agency at the time of his death. 
He was a veteran of the Civil War and 
was one of thé earliest members and 
most earnest workers in the Life Un- 
derwriters Association movement. 





Robert R. Tuttle, has brought suit 
against the First National Fire Insur- 
ance Co. alleging violation of contract 
respecting commissions. He also sues 
for money alleged to be due. In his 
complaint Tuttle asserts that he en- 
tered into contract with the company 
on Aug. 13, 1912, under which he was 
to be the sole managing underwriter 
for an unexpired period of four years 
and six and one-half months. 





William H. Hotchkiss, formerly In- 
surance Superintendent of New York, 
is announcd as the personal choice or 
Colonel Roosevelt for Progressive 
candidate for Governor of New York 
State. As Insurance Superintendent 
Mr. Hotchkiss made an enviable record 
and due to his influence with the legis- 
lature a large number of reform insur- 
ance measures were enacted. He has 
been Progressive State chairman, sery- 
ing in that capacity during the guber- 
natorial campaign in New York two 
years ago. He has been practicing law 
for the past two years and appeared 
in the recent argument in the Chancery 
Court of New Jersey in regard to the 
valuation of the stock of The Pruden- 
tial and the mutualization plan. He 
is also counsel for a number of insur- 
ance interests. 

* oe 

T. Louis Hansen, superintendent of 
agents of the Germania Life, has re. 
turned from an exciting trip abroau. 
He sailed from Rotterdam with his 
wife on the Nieu Amsterdam and the 
ship was held up four different times 
ty four different fleets of torpedo boats 
within a few days of leaving port. 
From time to time the ship was stopped 
by warships and advised to change 
its course to avoid the enemy. One 
time the Nieu Amsterdam was advised 
to turn about and anchor in Ports 
mouth. At another time blank shots 
were fired across the steamer’s bow 
by the British cruiser Essex while in 
mid-Atlantic. Mr. Hansen had the 
usual trouble of all Americans with 
money, as gold and silver were the 
cnly valuable mediums of exchange in 
Berlin. He says he is mighty glad to 
be home. 

* a a 

Harwood E. Ryan, associate actuary 
of the New York Insurance Depart- 
ment, is uow in charge of the work- 
men’s compensation bureau at the New 
York office of the Insurance Deart- 
ment, and is handling many difficult 
matters in the light of much expevi- 
ence for a young man still in his early 
thirties. Mr. Ryan was actuary of the 
Puritan Life of Providence for a time 
and then became State Actuary of 
Massachusetts in charge of the savings 
bank plan of life insurance. He was 
very successful in this work and on'y 
gave it up to become assistant actu- 
ary of the New York Insurance Depart- 
ment. Mr. Ryan made himself un- 
usually useful in the department and 
soon attracted the attention of the 
Travelers Insurance Company which 
induced him to join its actuarial staff 
at the home office in Hartford. After 
serving that company for about two 
years, Mr. Ryan, who is a New York- 
er ‘by birth, was persuaded to re-join 
the New York office of the Insurance 
Department where extra services were 
needed on compensation problems in 
which work Mr. Ryan specialized 

* = s 


John G. Hoyt, vice-nresident of The 
Missouri State Life of St. Louis, nas 
just returned to his desk after tak- 
ing the first vacation ne has nad in 
ten years. An indefatigable worker 
possessed of an untiring energy, Mr. 
Hoyt like a soldier in the heat of battle 
did not realize he needed a rest until 
he got away from his office for a few 
weeks. In his honor the fieldmen of 
the Missouri State plained to surprise 
him with the largest production of 
business for any one week in the his- 
‘cry of the Company. 

” s * 

A, A. Welch, vice-president of the 
Phoenix Mutual, and Mrs. Welch, have 
booked passage on the Minnetonka, of 
the Atlantic Transport Line, which 
will sail on Saturday of this week from 
England. 

s + oe 


A. R. Henderson, formerly representa- 
tive of the Southland Life Insurance 
Company at Groesbeck, Texas, is now 
Mayor of Groesbeck. 
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NO REINSURANCE DEAL. 





First National of Washington Hires 
Capable Underwriter—Will Operate 
As Agency Company. 


The Eastern Underwriter is reliably 
informed that the First- National of 
Washington has selected as underwriter 
a man connected with a large New 
York company, who will take entire 
charge of its affairs. His experience 
and ability will undoubtedly steer this 
company clear of the shoals and place 
it on a sound footing in a very short 
time. Many plans for reinsurance and 
otherwise have fallen through, and the 
company will operate upon a sound 
agency basis. Official announcement of 
the change will be made shortly. 


As was printed by The Eastern Un- 
derwriter the examination of the First 
National, recently made by the Wash- 
ington (D. C.) department, showed that 
the Company has a comfortable surplus, 
and in wise hands there is no reason 
why it should not prosper. 





BIGGEST APPLE CROP. 





New Hazard Confronting Underwriters 
in New York State, Specials 
Say. 





Special agents traveling in New York 
State, say that the apple crop up-State 
is so large that there is a question 
whether it will all be gathered. When 
the apples are crated and placed in 
warehouse they are insured at rates 
running from 75 cents to $1.25. Be- 
cause of the low price of apples a 
moral hazard is created which com- 
panies will watch closely. 





SPECIALS TO MEET. 

A meeting of special agents to con- 
vider the situation at Utica with regard 
to the Post Insurance Agency is to be 
held in the first week of September. 
The Underwriters Association of New 
York State has received a letter from 
the Continental, explaining its attitude, 
end sent after the association had 
written the Company asking its posi- 
tion. As is known throughout the 
State the Continental’s position is that 
Mr. Post is ready to join the board 
at any time the board will have him, 
aud the Company is standing by its 
agent. 





LARGE WAR _ BUSINESS. 


Since the conflict on the Continent 
started the Globe & Rutgers have been 
writing a large number of war risks. 


SHORT RATE TABLE. 





Most or tne Associations Mave Aaopted 
it, and Utners wilt rolow 
Suit. 





Among the assomations which have 
auopted tue sore rate tavie, adopted vy 
tne ational board of lire Underwril- 
ers, and recommended by te .vational 
board Lor generai use, are tue astern 
Umon, the southeastern Underwriters 
Association, the Underwriters’ Associa- 
tuon of the Middle Department, and the 
New kngiand Fire Insurance kx- 
change. Uthers will foilow their ex- 
ample. 

‘hese tables were gotten up by a 
special committee consisting of Clar- 
ence Porter, of the Hand-in-Hand Un- 
derwriters; J. A. Kelsey, of the Aachen 
& Munich, and C. A. Ludlum, of the 
Home, Mr. Porter being chairman. That 
the table has been so generally adopt- 
ed ‘by the associations is a tribute to 
the splendid manner in which Messrs. 
Porter, Ludlum and Kelsey completed 
their task. 





HAS HOME OFFICES’ SUPPORT. 





Pennsylvania Insurance Federation En- 
dorsed in New York, Says 
President Who Saw Underwriters. 





J. W. Henry, of Pittsburgh, president 
of the Insurance Federation of the 
State of Pennsylvania, who has re- 
cently returned from a visit to insur- 
ance company Officials in New York, 
Philadelphia and other Eastern cities, 
said to a representative of The Eastern 
Underwriter on Wednesday: 

“We met with unqualified success in 
the home offices, which readily con- 
sented to assist in the formation of 
this Federation. The purpose of the 
Federation is to weld into one fraternal 
co-operative body all classes of insur- 
apce agents in the State of Pennsyl- 
vania to co-operate with the companies 
for correct practices in the insurance 
business, and for the purpose of se- 
curing a safe and reasonable legisla- 
tion as respects the insurance business 

“The companies are sending to their 
agents in Pennsylvania a letter sug- 
gesting that they join the Federation. 





SUES THREE COMPANIES. 


Interesting developments will prob- 
ably follow the filing of suits under 
thousand dollar policies in the National- 
Ben Franklin, Mechanics and Traders 
and New Hampshire Fire, brought by 
Nathan Pumerantz, a New London, 
Conn., clothier, whose store burned re- 
cently. He claims a total of loss of 
$11,255, the total insurance being $14,- 
215. Several charges were made 
against Mr. Pumerantz by the com- 
panies. 





NATIONALUNION 


* Fire InsuranceCco. fi 




















BROOKLYN PREMIUMS. 








THOUSANDS BUY THEE — S 


HOME’S TORNADO BOOK. 





Home Leads; Royal Second; L. & L. Company Publishes Forty-Eight Pages 


& G. Third; Niagara Fourth; & 
Hartford Fifth. 





Brooklyn fire insurance premiums 
for the first six months of this year 
show the following leaders: Home 
$117,400; Royal, $100,980; L. & L. & 
G., $91,062; Niagara, $59,979; Hartford, 
$55,362; Continental, $54,057; National, 
$55,119. 





NEW SPECIAL RISK DEPT. 
The Springfield Fire & Marine has 
appointed E. H. Woodward, now with 
Frank B. Hall & Co., insurance brokers 
of New York, manager of its Improved 
Risk Department. The appointment 
takes effect October 1. 





Rates have been reduced in Wilkes- 
Barre, Pa. 


of Pictures Showing Destruction 
by Windstorms. 





The Home Insurance Company has 
issued a book of pictures covering 
windstorms. There are forty-eight 
pages of photographs, which make a 
strong argument for the necessity of 
that type of insurance. In a preface 
the Home gives facts about tornadoes, 
beginning with those of 1896 which 
caused several millions of dollars 
damage. 





TO WRITE ALL MARINE RISKS. 

It was announced this week that the 
S.uyvesant Insurance Company and the 
Insurance Company of the State of 
Pennsylvania are authorized to write 
all marine risks, including war. 





FRED. S. JAMES 





“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1838 
Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


United States Managers 
No. 123 WILLIAM STREET 


NEW YORK CITY 


GEO. W. BLOSSOM 
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FIRE MARSHAL CONVENTION 


IN ASHEVILLE, N. C., NEXT WEEK. 


Teaching of Fire Prevention in Public 
Schools One of the Topics 
on Program. 


One of the most interesting papers 
to be read at the ninth annual conven- 
tion of the Fire Marshals’ Association 
of North America at Asheville, N. C., 
September 11-12, will be that of J. L. 
Baldwin, of Pennsylvania, on “Over- 
insurance.” Ole O. Roe, of Iowa, is 
president; J. W. Blunt, of Maine, vice- 
president, and Clem P. Host, of Wis- 
corsin, secretary-treasurer. The pro- 
gram is as follows: 

How I Organized My Fire Prevention 
Campaign—J. W. Blunt, Maine. 

How Can the Fire Marshal Best En- 
list the Hearty Co-operation of Munic1- 
pal Officers in Fire Prevention Work? 

J. R. Young, North Carolina. 

Fire Prevention from a Legislative 
Standpoint—Walter H. Benett, Illinois. 

The Problem of Securing Proper Co- 
operation from Local Prosecuting At- 
torneys—W. E. Longley, Indiana. 

The Relation Between Over-insurance 
and Incendiarism.—J. L. Baldwin, Penn- 
sylvania. 

Storage, Sale and Handling of Gaso- 
line—C. E. Keller, Minnesota. 

Publicity and Fire Prevention—Har- 
rison Parkman, Kansas. 

Committee on Uniform Report Blanks 
and Conference with the National Board 
of Underwriters: S. E. Crans, chair- 
man, South Dakota; John T. Winship, 
Michigan; Joseph Button, Virginia; 
Walter H. Bennett, Illinois; W. E. 
Longley, Indiana. 

Committee on Lightning Rod Protec- 
tion: C, E. Keller, chairman, Minne 
sota; A. Lindback, Winnipeg; G. H. 
Kiland, Wisconsin. 

Committee on Publicity: Harrison 
Parkman, chairman, Kansas; James R. 
Young, North Carolina; S. W. English, 
Texas. 

Round Table Talk 
topics for discussion: 

Establishment of local fire pre- 
vention societies. 

Fires of “unknown” origin. 

How fire departments may be 
interested in more thorough inspec- 
tion of buildings and building con- 
ditions. 

The shingle roof and the 
tive flue. 

The ‘criminal match.” 

The need of revising our crim- 
inal laws relative to the punishment 
of arson and incendiarism. 

Better means of keeping track of 
the professional incendiary. 

The teaching of fire prevention 
in the public schools. 


suggested 


defec- 


UPHOLDS APPRAISERS’ AWARD. 
Appellate Division Holds Proof of 
Fraud is Necessary to 
Void it. 





The Appellate Division of the New 
York Supreme Court has handed down 
a decision respecting the qualifications 
of an appraiser in a fire insurance 
adjustment under the standard form. 
The case was that of Julius M. Cohen 
against the Atlas Insurance Co. and 
others. Cohen brourht suit to set aside 
an award of appraisers to recover the 
amount of loss claimed after a fire in 
his cigar factory. 

The court holds that the mere fact 
that an appraiser selected by the fire 
insurance companies to act with an- 
ether appraiser and an umpire to ascer- 
tain the amount of the loss, has served 
as an appraiser for fire companies at 
prior occasions does not disqualify 
him or make the action of the com- 
panies selecting him a fraud on the 
insured. 

‘ The decision states that the require- 
ment in the fire insurance policy that 


appraisers shall be disinterested means 


that they shall be fair and unpreju- 
diced and at the same time it is ex- 
pected that all the points favorable to 
the parties he represents shall be 
brought out by him so that due weight 
can be given in making the settle- 
ment. 

Finally, it is the decision that an 
award made by appraisers under a fire 
insurance policy will not be set aside 
without clear proof of fraud, mistake 
or malfeasance and further, every 
reasonable presumption that the award 
was fair must be a in its favor. 


WISCONSIN STATE FUND. 
Fifty More Cities Contemplate Giving 
Insurance to the Commonwealth, 
Says Ekern. 

The Wisconsin Insurance Department 
is in correspondence with fifty cities 
that are contemplating insuring in the 
State Insurance Fund. The fund was 
started in July, 1903. Public libraries 
are now included in the Fund’s property. 
The law provides that the annual rate 
charged by the State shall be 60 per 
cent. of the average annual rate charged 
by responsible fire insurance companies. 
The county, city, village or school dis 
trict is permitted to insure its property 
for five years by paying four annual 
premiums in advance. This makes a 
saving to the county, city or village of 
40 per cent. on annual insurance and 20 
per cent. on insurance for five years. 
The county, city or village is permitted 
to insure its property for any amount it 
desires up to 90 per cent. of the actual 
present value of the property. The in 
surance may cover against either fire or 
tornado or both. The fire insurance 
covers loss by both fire and lightning. 
The Fund's premiums last year were 

$69,607. 


PYRENE EQUIPMENT. 

The new twenty-six story building of 
ihe Jefferson County Bank in Birming- 
ham, Ala., the tallest Southern sky- 
scraper, has been equipped with Pyrene 
Fire Extinguishers on each floor. 

At the Ascot and Brooklands race 
meets in England this year Pyrene 
guards, in scarlet uniforms, stationed 
in each of the motor car enclosures 
and at all danger points, attracted at- 


tention. One hundred Pyrene extin- 
quishers were distributed about the 
track. 


TO VISIT CHICAGO. 

The Pennsylvania Legislative Insur- 
ance Investigating Committee will visit 
Chicago August 31 to inspect the Un- 
derwriters’ Laboratories, and will re- 
ceive depositions from any persons 
who can give testimony bearing on the 
fire conditions in Pennsylvania. 





BACK WITH FOULKE AGENCY. 

J. Albert Lewis has been made as- 
sistant manager of the Foulke Adjust- 
ing Agency, Philadelphia. He was 
formerly with this Agency, but resigned 
to go with The Prudential Casualty of 
Indianapolis. 


GEORGE B. ALEXANDER ILL. 

George B. Alexander, special agent 
ci the Teutonia Fire in Eastern Penn- 
syivania, was recently stricken with 
paralysis. 
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How The War Affects 
The British Offices 


MANY CLERKS IN THE FIELD. 


of Absence at Full 
Given by North British 
& Mercantile. 

Some idea of the effect of war on 
the British insurance offices can be 
judged by the following notes, con- 
tributed to “The Policy Holder,” an 
Miglish insurance (paper: 

Unmarried Men Join the Territorials. 
Most the leading insurance olt- 
ces are encouraging the unmarried 
members Cf thelr svau tO yOm Lie cea- 
ritoriais. ‘The aireciors Phe rrc- 
dential Assurance Company, decided 
that in cases of any members of their 


Leave Salary 


of 


vi 


stalf, either indoor or outdoor, who 
may undertake naval or military ser- 
vice (including territorials, reservists, 
and volunteers) they will supplement 


the government pay so that no loss of 
salary will ‘be incurred. On Wednes- 
day no fewer than 146 members of the 
ofhce staff joined the ranks. in addi- 
tion to these, a considerable number 
of others have applied for permission 


(at once granted) to volunteer for 
service. The Company has aiso de- 
cided to waive the payment of extra 
premiums in respect of industrial 
branch policies on the lives of terri- 
tcrials. This is in harmony with the 
best traditions and records of the 


Company. 

Month’s Notice By Some Offices. 

We hear, on the other hand, that a 
number of brokers and foreign re-in- 
suiance Offices have given a month's 
notice tO Many members of their staff. 
\We would remind our readers that an 
euyloyer to-day can greatuy increase 
the country’s resisting power by keep- 
ing as many of his men employed as 
bie, if only on short time. Any 
incurred by him will be a direct 
to the most vital of all 


POSSL 
icss 
contribution 
war funds. 
Reinsurance Contracts. 

The question as to the position of 
reinsurance contracts at this juncture 
has naturally received the careful con- 
sideration of the offices. Most of them 
take the view that as these contracts 
were entered .into before the outoreak 
of war they will be binding when 
peace is declared, and so they are con- 
unuing as though nothing had happen 
ed. Of course, as we pointed out last 
week, a contract entered into during 
the war with an alien who is not resi- 
dent in this country and under the 
protection of the Crown is absolutely 


void. While most offices take the 
view that the original treaty is the 
binding contract, others regard each 


commitment as the binding 
contract, and in the meantime the lat- 
ter are suspending operations as re- 
gards new commitments and renewals. 
Germans Will Honor Their Obligations 


One of the leading offices was offer- 
ed the whole of the reinsurance con- 
nection of a German company this 
week. The business was perfectly 
sound, and, although the Company to 
Whom the offer was first made did not 
take up the matter, doubtless a deal 
would be fixed up with someone. 
Meanwhile, however, we do not think 
people need worry. It is not going to 
pay offices like the Munich or the 
Prussian National to repudiate their 
Obligations, and we do not think they 
would do this even if it would not be 
bad policy in the long run. There 
is no quarrel between English aad 
German insurance offices, and it may 
~ assumed that long-standing obliga- 
ions 


sepal ate 


are going to be honorably op- 
Served on both sides. At the same 
time, we understand that some British 


offices have given more definite guar- 
antees to the Germans than the Ger- 
mans have given to us. This in re- 
Sponse to a special demand made 
Some time ago. Was this an inte'li- 








gent anticipation of the present 
tcrtunate position, we wonder? 
Allow Half of Commission. 

The directors of che London and 
Manchester Industrial have issued in- 
structions to their superintendents and 
assistants to collect the books and 
keep open the position of collectors 
called up for service. They will allow 
half of the commission to the wives 
and families where necessary. 

N. B. & M. Leave of Absence. 

The directors of the North British 
and Mercantile Insurance Company 
have granted leave of absence with 
full salary to all members of the Terri- 
torial force on their staff. 

The Moratorium. 

The statement by the Chancellor of 
the Exchequer that prior to recom- 
mending the extended Moratorium he 
had interviews with bankers and lead- 
ing traders has aroused considerable 
feeling in insurance circles. As the in- 
surance offices make payments con- 
siderably in excess of thirty millions 
per annum and their assets form so 
large a proportion of the national 
wealth, it would appear to have been 
an oversight not to include them in 
any consultation. It is only another 
evidence of what we have frequently 
stated—that insurance interests are 
badly organized in the Houses of Par- 
liament to-day 

Commandeering Motor Cars. 

The Accident Offices’ Association 
met on Monday, as it was found on Fri- 
day that nothing could be done until 
information had been secured from the 
Royal Automobile Club and, if possib‘e. 
from the Government, as to what would 
be the position in cases where the 
motor cars were not commandeered, 
but were voluntarily lent to the Gov- 
ernment. Would the Government hold 
itself responsible for any loss or 
damage to the car while it was being 
used by the Government? 


un- 


Insurance on the Enemy’s Property. 

For a declaration of the law as to 
marine insurance we have to turn to 
the principles and decisions settled 
during and shortly after the Napoleonic 
wars a century ago. History seems 
likely to repeat itself here. They are 
mostly cases dealing with marine in- 
surance. As the greatest carrying na- 
tion on the earth, our system of marine 
insurance is world-wide in its scope and 
effect, and at the conclusion of this war 


mauy cases will, no doubt, come be- 
fore the courts to test the principles 
of law affecting marine insurance. At 
one time in our legal history, it was 
unsettled whether insurance of an 
enemy’s property was or was not il 


legal at common law. The legislature 
intervened on two occasions—in 1748 
and 1792—and prohibited the insvr- 
ance of ships or merchandise be!ong- 
ing to France during the wars then 
pending with her. The question was 
put in a case for the decision of the 
English judges in 1802—whether it 1s 
competent to a English underwriter to 
indemnify persons who may be en- 
gaged in war with his own Sovereign 
against the consequences of that war. 
Their unanimous decision was against 
it. They held that it was not com- 
petent to any subject to enter into a 
contract to do anything which may be 
detrimental to the interests of his own 
country, and that such a contract ‘s 
as much prohibited as if it had been 
expressly forbidden by Act of Parlia- 
ment. Where hostilities commence 
between the country of the under- 
writer and the assured the former is 
forbidden to fulfil his contract. Lord 
Mansfield used to think that it was 
a good policy to permit an insurance 
by British underwriters of enemies’ 
gocds, because we might obtain more 
in premiums than we should lose by 
capture, but this view was soon re- 
jected. The object of maritime war 
is to destroy the foundations of the 


enemy’s naval power, to cripple his 
commerce and capture his property, 
and the jurists denounced as mani- 


festly bad the principle of restoring 
te the nation, by insurance, what is 
taken from them by force of arms. 


TO OPERATE 
TURN HANDLE TO LEFT 
WORK LIKE A PUMP 
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RE 
EXTINGUISHER 


i f° the most efficient extinguisher of 
gasoline fires, and fires in highly 
inflammable materials. 


It is the logical and only practical ex- 
tinguisher for equipment of automobiles, 
on which it secures for the owner a 15% 
reduction in insurance rate. 


It is ideally suited for motor boat pro- 
tection, since Pyrene gas, the extin- 
guishing agent, gets under the belge 
boards and reaches the seemingly 
inaccessible fire. Pyrene is 

approved by the United States 
Steam Boat Inspeciont 
Service. 








Brass and Nickel-plated Pyrene Fire Extinguishers are 
fire extinguishers included in the list of 
by the National Board of Fire Underwriters. 
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RE-OPEN OFFICES IN LONDON 


Germany's commercial supremacy 
throughout the world. 

SOME PRIVILEGES FOR GERMANS. He said that Germany would prob 
ably have to sacrifice a million men 
German Underwriter Writes Friends before the conflict ended. This thought 
That His Countrymen Are Fight- was horrible for Germans to contem- 
ing for Self-Preservation. plate, but the entire population of the 
cusuilingis Fatherland will never submit to the 
Insurance men are considerably in- Conquest, particularly by a horde of 
: : : } tussians He sg the i Lig} ircles 

terested in knowing what will be the “4 " ae — be bigh a eh ‘ 
eTIIN t 18 abdsolutely deniec that 

> ig > wal . s a s : 
attitude of the foreign countries toward Germany is waging a war for territorial 
policyholders of belligerent coun- gains; that Germany does not want 
tries and toward foreign offices of more territor) It is not a good coloni 
belligerent countries. A cablegram re- 2€T, and is satisfied with what it has 

ceived in New York on Tuesday is to Says Germany Did Not Start War. 
the effect that German companies have This insurance man gave several in- 


been permitted to re-open their London 


a lat Germany was taken umprepared by 

ices, b mly to take care of old ‘ . Py. 
off oe, om onl; to tak re oO the war. He said that he was traveling 
business. They cannot write new jn Austria on July 30 when he met an- 
business. other insurance man The latter was 
accompanied by ; savariz “0! i - 

German Insurance Men at the Front. ® companied by a Bavarian command- 
er of troops, who was in citizens 

A letter received in America this clothes, which would have been impos- 
week from the officer of one of the sible at that time. if the troops were 
mobilizing. He said that the mobiliza 


largest 


says 


officers, 
who have 


rors of the combat. 


German 


He further 


: , x tion order came as a great shock to the 

that the German insurance offices thousands of men working in insur 
have been decimated by the number of ance offices, which would not have 
department heads and clerks been the case had Germany been mo 

gone to the front. He de- bilizing oe oh oe part of July 

: ‘ $ » Sa Going to England he found that as early 
clares that people outside of the war .. july 28 the English fleet sailed with 
zone cannot possibly conceive the ter- sealed orders, going to the North Sea 
near the Danish shore. He said that 

declared that if Ameri- the English had broken into private 

cans knew the inside facts of the origin houses of the Germans and searched 
oi the war they would be sympathizing them; and that the British papers were 


with Germany. 


feeling throughout 
this is a war to protect the lives and 
homes of the fatherland 


sion; that 


France to get revenge for 


and 


loss of territory 
Prussian War 


o? neutrality were violated by the seiz- 

against inva- ure of German private property on neu- 

the conflict is waged by tral ships. He felt that English public 
its defeat sentiment has been for war against 

in the Franco- Germany, and that the British were only 

; that England is actu- toe anxious to join in the conflict. _ 
















































ated by a spirit of jealousy because of 





sté inces of his own experiences to prove 


insurance companies 


He declared that the 


printing inflammatory editorials saying 
Germany was that that Germany must be destroyed. Laws 
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| BROKERS’ ACTIVITIES 





INSURANCE MEN IN LONDON. 





Needed No Help, says C. L. Fabre, Who 
Was Member of Citizens 
Committee. 





Clarence L. Fabre, a New York in- 
surance broker who was one of the 
leading members of the American 
Citizens Committee, in London, re- 
turned to New York on Saturday last. 
As soon as war was declared a meet- 
ing of Americans was called at the 
Waldorf Hotel: For several days Mr. 
Fabre acted as treasurer of the com- 
mittee. He said that of the 30,000 
who registered at the committee rooms 
in the Hotel Savoy, wanting transporta- 
tion, checks cashed or cther service, 
not one was an insurance man, 

Asked about insurance conditions 
Mr Fabre said he did not think the 
Lloyds would be affected in any way. 
The British Government started writ- 
ing war risks, thus helping out the 
L.oyds. The Government does not pay 
any commission to brokers, and has 
a low rate. The Lloyds are now writ- 
ing vessels going to waters where the 
British fleets of the allies are protect- 
ing shipping. 

* * * 


W. C. GRAHAM ADVANCED. 





Now Manager of John A. Eckert & Co., 
Where He Started as 
Office Boy. 





William C. Graham, one of the most 
popular men on the street, has been 
made manager of John A. Eckert & 
Co., insurance brokers. Mr. Graham 
tas had fourteen years experience in 
the insurance business, starting as an 
office boy with Mr. Eckert. Since that 
t:me he has worked in all the depart- 
ments of the brokerage field, having 
veen with Johnson & Higgins, Hall & 
Henshaw, Polhemus Bros. and I. Tan- 
nenbaum, returning some time ago to 
John A. Eckert & Co. 

Mr. Graham succeeds William G. 
Peet, who will continue with the Eckert 
forces. 

- * * 
The Arbuckle Line, 

Since the European war _ started 
there have been a number of increases 
in storage warehouse lines, particularly 
coffee and sugar because of the in- 
crease in values. It is reported that 
Arbuck'e Bros., coffee and sugar, have 
p'aced $1,000,000 additional insurance. 

* ” * 

Lloyds Holding Their Own. 
Despite the attempts of brokers to 
twist Lloyds lines to American com- 
panies it is reported that the Lloyds 
are holding their own. 

a ” iJ 

Commercial Union’s Great Showing. 

In the first six months of this year 
the Commercial Union’s fire premiums 
for Manhattan and the Bronx were 
$292,000 as compared with $122,000 for 
the first six months of 1913. It is un- 
derstood that the loss ratio is exceed- 
ingly low. Lawrence Fay is in charge 
of the underwriting department for the 
metropolitan district for the Commer- 
cial Union and this week he received 
many congratulations from brokers for 
the work of his department. 

+ : ” 
Central Trust Co. Withdraws Request. 

The Central Trust Company, said to 
be the largest trust company in New 
York, has withdrawn its request that 
its clients favor one of the American 
fire insurance companies, cancelling ex- 
isting policies in foreign companies. 





The Richardson & Boynton Co.’s loss 
at Dover, N. J., was settled for 40 per 
cent. 


A new front is being constructed on 
the building of the Sun 
Office, this city. 


Insurance 


12,000 FIREPROOF BUILDINGS 


IN U. S. 





THAT’S THE NUMBER 





E. R. Hardy Quotes Statistics and 
History—Some Cardinal Fire 
Prevention Principles. 





Some interesting history regarding 
fireproof buildings is given in ‘“Archi- 
tecture and Building” by E. R. Hardy, 
the well-known expert. He says that 
the cotton mill at Manchester of 
Messers. Phillips & Lee, built in 
1801, is generally cited as_ the 
earliest example of what can be called 
a modern fireproof constructed building. 


The floors in the early buildings 
erected were of tiles laid in the con- 
crete placed on the top of the arches, 
but, as tiles were very cold to the 
feet of the mill operatives, boards were 
usually substituted in the later erec- 
tions. The boards were nailed to 
wooden joists or battens placed flush 
with the top of the concrete. Where 
tiles were used, or the wooden floor- 
ing boards were nailed flush with the 
concrete, there was no cavity under, 
but in some buildings the wooden joists 
were simply placed on the crown on 
each arch, with the result that a space 
was left under the boards along which 
a fire would travel. 


Start of Terra Cotta. 


Terra cotta arose shortly after the 
Chicago fire in 1871. Hollow tile arch- 
es (flat) were first patented and intro- 
duced in Chicago in 1872, by George 
ti. Johnson, and these arches were first 
used in the Kendall Building, after- 
ward called the Equitable Building. The 
arch was of the flat type. The next 
advance was about 1878 and 1879, when 
a lighter form of hollow tile arch was 
used in the Chicago City Hall building. 
it was levelled up with concrete and 
weighed about 40 pounds per square 
foot. In 1881 the Montauk Building 
was built in Chicago, and was the first 
ef the modern high office buildings 
erected in that city, or erected else- 
where. 

Skeleton construction and cage con- 
struction grew out of the attempt to 
secvre buildings with thinner walls 
and hence save space. Where the 
bui:cings, i, e., the walls, had to be 
sufiiciently strong to carry the weight 
of the floors and their own weight, 
it is obvious that the walls must be 
exceptionally thick. When, in 1883, 
The Home Insurance Company erected 
a building in Chicago, the architect, 
Jenney, departed from the solid mason- 
ry wall and introduced iron columns 
into the walls to carry the weight of 
the floors. By thus relieving the walls 
of the floor weight they only need to 
be strong enough to carry their own 
weight and were thus made much 
thinner. A few years later, when the 
Tower Building was erected in New 
York city, at 50 Broadway, the lot was 
very narrow, and the architect, Gilbert, 
conceived the idea of having the skele- 
ton construction carry not only the 
weight of the floors but also the weight 
of the walls. By this means a wall 
could be further reduced since it only 
needed to act as a curtain. 


12,000,000 Buildings in U. S. 


In the United States there are twelve 
million buildings. We have not count- 
ed them recently, but the best state- 
ments to be had confirm these figures. 
The total number of fireproof buildings 
probably does not exceed more than 
twelve thousand, all told, or about 1-10 
cf 1 per cent. Should any one fear 
that we may suddenly become a fire- 
proof nation so far as structures are 
concerned, the above statistics may 
calm his troubled soul. 

A building erected containing the five 
virtues outlined above-will give an ex- 
cellent account of itself even in a con- 
fiagration. This was illustrated by the 
Salem fire in the case of the warehouse 
of the Naumkeag Mills. 


HAS SURPLUS OF $70,000. 





Florida Fire Reduces Its Capital Stock 
to $100,000, Wiping Out 
Impairment. 





The Eastern Underwriter has re- 
ceived the following statement from 
Gerald E. Hart, secretary of the Florida 
Fire, of Jacksonville: 

“The Florida Fire continues in busi- 
ness with its capital reduced to $100,- 
000, wiping out the impairment, and 
giving surplus of nearly $70,090. C. H. 
Barnes has ben re-elected president; 
E. A. Groover, vice-president and 
manager; and F. M. Martin, treasurer 
and assistant secretary. I remain tem- 
porarily as secretary.” 





The New York Underwriters Agency 
has issued an interesting map of the 
war zon¢. 


SPEAKERS AT MUTUAL MEETING. 

Among the speakers at the recent 
annual convention of the Pennsylvania 
Association of Mutual Fire Insurance 
Companies in York, Pa., with their 
topics, were the following: 

“Storm and Tornado Insurance,” by 
Hon. L. P. G. Fegley; “Automobile In- 
surance and Gasoline Engines,” by Hon, 
A. H. Snyder, president of the Citizens’ 
Mutual of Nazareth, Pa.; “The Lega: 
Status of Mutual Insurarce Companies 
in Pennsylvania,” by F. M. Bortner, 
Esq., of Boyer, Pa.; and “Organizing tho 
Mutual Fire Insurance Companies of 
Pennsylvania Into an Offensive and 
Defensive Alliance,” by W. M. Deisher, 
secretary of the Reading Mutual Fire, 





Cc. W. Gerwig, president of the Teu- 
tonia Fire, Pittsburgh, is spending the 
month of August at Yaakanuck Fishing 
Camp, Canada. 
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Assets $9,091,141 


T. H, CONDERMAN, Vice- 
2 hewn i ae 






F A 


OF 
PHILADELPHIA 





Charter Perpetual 


1817 


and Treas. 








TWO HUNDRED AND FIFTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 








UNITED STATES BRANCH: 
54 Pine Street - New York 


WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 





QUEEN 


ina. Co. of America, 
4Bw YORK. 











WM. G. WHILDEN, President 


New Jersey 
Capital 


Fire, Tornado, 
AGENTS 





NEWARK, N. J. 


Net Surplus : 


GEO. E. LYON, Secretary 


Fire Ins. Co. 


-  $1,000,000.00 
426,215.23 


Lightning & Automobile Insurance 
WANTED 

















JOHN L. DUDLEY, Pres. JOHN E. KING 


General Agents in the U. S. for the 








The John L. Dudley, Jr. Co. 


84 William Street, New York City 


» Vice-Pres. GEORGE E. WOOD, Vice-Pres. 


Arlington Fire, of Washington, D. C. 





Western Assurance, of Canada 


GENERAL AGENTS SUBURBAN DEPARTMENT: 


Sterling Fire, of Indiana 





HEAD SUBUR 





Atlas Assurance Co., London; Sun Underwriters, London; Nord-Deutsche, 
Germany; County Fire, Philadelphia 


BAN AGENTS: 
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New Jersey Notes 


REINSURANCE DECISION. 





For the Fire Hazard Portion of Mar- 
ine Risk Fire Rate Must 
Apply. 


Following the decision of the De- 
partment of Banking and Insurance at 
Trenton given last January that rates 
of reinsurance policies must conform 
to the filing, as made in Trenton, it 
has been further expressed by the De- 
partment that in case of reinsurances 
of marine or transportation risks, 
where the reinsurance policy covers 
only the fire hazard portion of the risk, 
such policies must also be written at 
the rates filed under Chapter 85, laws 
of 1913. 








PROSE OR POETRY? WHICH? 





Captain Stites, of Cape May, Raises 
a Controversy by His Unique 
Letters. 





New Jersey field men have been 
drawn into a controversy between 
Captain Stites, the Cape May agent, 
who at the age of eighty is still active, 
and Atlee Brown, the New Jersey 
Rating Expert. Mr. Brown declares 
that he gets more letters from Captain 
Stites than any agent in the State, and, 
while he is glad to hear from him, most 
of the epistles are in the shape of 
poetry. For instance, one letter from 
Cape May that came to the expert 
started as follows: 


Kind Friend, I can no longer wait, 
The time now is getting real late, 
I want you to make a rate 
On a risk in this part of the State, 
The facts I hereby relate: 


Then followed three pages more or 
less giving the details. 

“I love poetry as much as any man 
who has a mathematical mind,” com- 
plained Mr. Brown “but would it not 
have been easier to have written me: 
‘Will you kindly make a rate on such 
and such a risk?’ I find that I can 
read letters from forty New Jersey 
agents while I am wading through one 
poetic effusion.” 

C. F. Enderly, of the New York Un- 
derwriters’ Agency, and George Clark, 
of the Home, have taken sides with 
Stites, saying that life is so prosy that 
a little poetry should be welcomed. 

Captain Stites’ latest epistle to 
Brown was written after the rater had 
turned down a request to go fishing, 
and concluded as follows: 

Some day when you get through 

your trouble, 

You will say that life’s only a 

bubble. 

This motto is good we always have 

found: 

Hold up your head though your 
tail drags the ground. 

One of Captain Stites’ critics says 
that the Cape May agent is just as 
good a poet as Rube Marquard is an 
actor. 





CHURCH WAS ILL-FATED. 





Building, Struck Twice by Lightning, 
Finally Destroyed When Painters’ 
Rags Burn. 





The loss of the First Congregational 
Church, of Newark, which burned a 
few days ago, will probably total 
$45.000. O’Gorman, Kirkpatrick & 
Young controlled the line. Local 
underwriters recall that this church 
was struck by lightning twice this 
year, with little damage. While the 
cause of the fire that destroyed it is 
given as “unknown,” it is supposed 
that spontaneous combustion from 
Tags left by painters in the building 
is responsible for the loss. 





APPOINTS RALPH E. COLLEY. 





Newark Fire Insurance Company 
Names Special Agent for 
New England Field. 





The Newark Fire Insurance Com- 
pany has appointed Ralph E. Colley, 
as its special agent in New England, 
succeeding Robert Clark, who has 
been made general agent in New Eng- 
land for the Caledonian. A native of 
Massachusetts, Mr. Colley is the son 
of the late Frank A. Colley, who was 
prominently identified with the insur- 
ance business. At the time of his death 
Frank A. Colley was special agent of 
the Commercial Union. 

Ralph E. Colley has been an exami- 
ner in the Eastern Department of the 
Newark Fire for three years, going to 
that Company from the Home of New 
York. At one time he was an inspec- 
tor at Trenton under the old Under- 
writers Association of the Middle De- 
partment. In notifying agents of the 
appointment the Newark Fire says: 

“We believe that Mr. Colley is well 
qualified by training and ability, to 
discharge successfully the duties of a 
field man in this important territory, 
and know that you will find him uni- 
formly courteous and considerate of 
your interests and that he will be 
ready at all times to serve you.” 

Mr. Colley’s headquarters will be in 
Boston. 





FIFTY YEARS IN BUSINESS. 





Record of J. E. Garrabrant—Has Had 
Commercial Union for Thirty- 
Three Years. 





The record of George W. Burchell, 
vice-president of the Queen, who has 
been in the insurance business for 
fifty vears, as was printed in The East- 
ern Underwriter last week. recalled to 
Newark insurance men the fact that 
the career of J. E. Garrabrant, of that 
city. is also near the half century 
mark. 

Mr. Garrabrant. known to field men 
affectionately as “Pop.” was discuss- 
irg his experiences on Newark’s in- 
surance row this week. and said that 
during his first year in business, he 
averaged an income of three dollars a 
week. “And IT had a wife and children 
to sumport” he added. Asked how he 
managed to do it, he said: “In those 
devs the average man did not deem 
lenge summer vacations at exnensive 
hotels essential. The necessities of 
life were not controlled by trusts. And, 
as for automobiles. why T used to 
tramn abont this section transactinez 
tusiness It was no disgrace to walk.” 

Mr. Garabrant has represented the 
Commercial Union for _ thirty-three 
years. 





- CHANGE TERM RULE. 





Atlee Brown Makes New Filina with 
Department of Banking and 
Insurance. 





The New Jersev Rating Fxnert has 
changed the part term rule to read 
as follows: 

Endorsements for less than one 
year extending to evniration of 
nolicy increasing the amount of in- 
surance anvlving on anv one nolicy 
contract. or any one or more items 
of a policy contract must be made 
by charging pro rata additional vre- 
mium. based on the rate in force 
at the time the endorsement is 
made. 

Endorsements for nerinds aver 
one vear extending to exniration of 
moliey inereasine the amonnt of in- 
surance ay»niving on anv one noliev 
contract. or any one ar more items 
of a noliev enntract must be 
chereed aro fn annual nreminm 
and nra rata of 75 nor cart of the 
annnal mramtim far nerinds in ex- 
ress of firct voar. hased oan the 
rate in foree at the time the en- 

dorsement is made. 














Capital Stock - - 
Liabilities . 


Net Surplus - - 


Total Assets - 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 








Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


- $10,004,903.21 
P. L. HOADLEY, President 


$1,000,000.00 
5,452,043.92 

° 300,000.00 
3,252,859.29 


C. W. Bailey, V. Pres't. 
A. C. Cyphers, Treas. 


























BRITISH AMERICA 
ASSURANCE 60. 


INCORPORATED 1833 
FIRE 
Head Office - - Toronto, Canada 
United States Branch 


January 1, 1914 
ME ptcescnnsansen dees $1,889,180.99 
meee Ge UO. D. cccccvcces 727,908.12 





W. R. BROCK, President 
WwW. B. MEIKLE, Vice-Pres. & Gen. Manager 





SALEM LOSSES NOW PAID. 





Considerable Detail Work for Fire- 
mens Because of Large Number 
of Risks Involved. 





All of the losses of the Firemens of 
New Jersey in Salem have now been 
paid, the work having involved consid- 
erable detail in view of the large num- 
ber of risks involved. The Firemens 
had what underwriters would have re- 
garded as a particularly preferred 
type of business in the unfortunate 
Massachusetts city. The risks were 
scattered over a wide area, the lines 
not large, and most of the policies 
covered dwellings; but, despite this, 
the Company sustained a loss of more 
than $200,000. The uncertainties of 
underwriting were never more clearly 
shown. 

Salem is now being re-built and 
there is no doubt that the Firemens 
will get a splendid business in that 
city because of the quick and satisfac- 
tory manner with which it met the 
situation following the conflagration. 





PARKER RECALLS RESIGNATION. 


The Neilson T. Parker agency in 
New Brunswick, which some time ago 
resigned the agency of the New York 
Underwriters Agency, has now recalled 
the resignation. The initial action of 
the Parker agency caused considerable 
comment among special field men. 





EFFECT OF CONTINENTAL WAR. 


New Jersey companies are receiving 
many endorsements permitting the 
shutting down of factories in the State. 
The European war is generally given 
as excuse by employers in explanations 
to employes. 





BACK FROM LAKE ONTARIO. 


President D. H. Dunham, of the 
Firemen’s of New Jersey, has returned 
from his vacation, which he spent on 
Lake Ontario. Much of his recreation 
he found in fishing for bass. 


SETTLE NEHR BUILDING LOSS. 


The building loss of the Nehr Manu- 
facturing Company, Carlstadt, N. J., 
has been settled for $4,500. The con- 
tents loss, over which there has been 
some contention, is still unsettled. 


~GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859. 





Stat 2, J y 1, 1914. 
Cash Capital ....... $1,000,000.00 
Se ee 7,260,197.27 
Net Surplus ........ 2,596,266-99 


Surplus for Policy 
Holders ......... 3,596,266.99 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital . - $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 
Holders - - -  1,741,305.00 


The real strength of an insurance company is in 
the conservatism of its management, and thé man- 
agement of THE HANOVER is an absolute da- 
surance of the security of ita policy. 

R. EMORY WARFIELD ~ President 
JOSEPH McCORD ~- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec'y 
JAMES W.HOWIE .- - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 











“ The Leading Fire Insurance Company of 
A mernca™ 





CASH CAPITAL - $5,000,000.00! . 


WM. B. CLARK, President 
Vice-Presidents 
HENRY E. REES A. N, WILLIAMS 
Secretary 
E. J. SLOAN 


Assistant Secretaries 
GUY E. BEARDSLEY 
RALPH B, IVES - 


W. F, WHITTELSEY, Marine Secretary 


EK, 8, ALLEN 
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ANNEX VICTORY IN SIGHT 


SO SAY AGENTS IN RESOLUTIONS. 


National Association Approves Bureaus 
Adjusting Losses for Unauthor- 
ized Insurance Companies. 

Tre following resolutions were adopt- 
ed by the National Association of In- 
surance Agents at its convention im 

Minreapolis last week: 
Agency Qualification Laws. 

Recognizing the great growth in 
sentiment among the agents, as well 
as the insurance commissioners and 
compenies in favor of the passage of 
agei.cy qualification laws, we recom- 
mend that ihe incoming committee on 
legisiation prepare as soon as possible 
a law covering this subject, to be sub- 
mitted to the various State associations 
in time for presentation to the next 
State legislatures in co-operation with 
the insurance commissioners. 

Conference of Cities. 

We recommend that a committee of 
five be appointed to organize a con- 
ference of agents in the cities, as a 
part of and subject to the National 
Association of Insurance Agents, fort 
the }urpose of as ing in the hand- 
ling of matters pertaining to unfair 
practices in cities which may become 
members of such conference 

Salem Conflagration. 

In view of the disaster which has 
recently visited the city of Salem. 
Mass., and the severe losses sustained 
by some of our members, we recom- 





mend that this association extend its 
heartfelt sympathy to members who 
have lost their homes and their offices 
We recommend that this resolution be 
adopted by a rising vote 
Unauthorized Insurance. 

We recommend that this association 
approve the ideas expressed in the biil 
introduced by Senator Jones in Con- 
gress to prohibit the use of United 
States mails for the placing of insur 
ance illegally in the various States. 
It is further recommended that the 
etferts of the State and National Asso- 
ciations be directed toward assisting 


in the passage of such legislation. 
We rkmen’ s Compensation Laws. 
In view of the great importance of 


this subject to our members we recom 


mend that the American Agency Bul- 
letin prepare or secure a resume of 
existing compensation laws, printing 
the same for the information of agents, 
with a view to informing them on the 
best laws of this description to favor 
for adoption in the various States. 
Reference to Executive Committee. 
We recommend that the suggestior 
in’ regard to establishing an engineer 


ing department for the use of members 


be referred to the incoming executive 
committees for further consideration. 
The matter of quarterly meetings of 


cfficers is likewise referred to the com. 
rittee, with power to act 

We also recommend that the execu 
tive committee be authorized to emplo: 
such counsel as may be needed in 
specific cases, and that for immediate 
necessary amount. be taken 
from the funds of the association. 
Return Commissions in Defunct Com- 

panies. 

We recommend that this subject b 
referred to the incoming executive com 
mittee with the request that support 
be given to the efforts of the special 
committee on this subject 

Company Adiustment Bureaus. 

We deprecate the practice of adjust 
ment bureaus. controlled by insurance 
e-mnpanies, adiusting Iesses for una 
thorized commanies and assoriations, 





purposes th 





and request our executiy committee 
te take the matter vp with the com- 

nv erganizations controlling these 
bureans, with a view to securing a dis 
continuance of the objectionable prac- 
tice 


Auausta Rate War. 
The National Association of Insur 
“re Agents a roves the action of 
the Georgia State association in con- 
cemning the Augusta rate war. This 
association affirms and will always sup- 


THE EASTERN 


port the right of local agents to form 
local boards for the protection of their 
interests, the regulation of agency rep- 
resentation, and the exchange of busi- 
ness. Local boards throughout the 
country can point to a long record of 
useful service, valuable alike to the 
insurance companies, their communities 
and their members. 
State Rating Laws. 

The tendency to pass laws regulating 
insurance rating makes it likely that 
such laws will be offered in some 
States; we therefore call upon our 4s- 
sociations, when confronted by such 
laws, to exert themselves to confine 
State supervision to the prevention of 
unfair rate discrimination, leaving the 
estimate and administration of rates 
to expert bureaus, which alone know 
the cost of carrying the risks and can 
best devise fire prevention improve- 
ments to bring reduced losses and 
justify low rates. 

Casualty Amalgamation. 

We recommend that this association 
extend its thanks to the Casualty asso- 
ciation for its interest and courtesy in 
sending a special committee to attend 
this convention, and that we further 
accept the cordial invitation of the Cas- 

ilty association to send a comm‘ttee 
resenting this association to the 
September convention at White Sulphur 
Springs in West Virginia. The incom- 
ing president is requested to appoint 
uch a committee; and said committee 
is authorized to confer with the Cas- 
ualty asscciation on matters involving 
co-cperation with that association, as 
ll as the companies, to advance the 
eneral interests of the business. 

We further recommend that this as- 
sociation go on record in favor of 2x- 


r 
re} 


ve 


tending to the business of casualty 
agents the same protection in respect 
te overhead writing and _ expiration 


rights as is accorded to fire insurance 
é s; and that the conference com- 
mittee above referred to be authorized 
to secure, if possible, the co-operation 
of the Casualty association and the 
companies at White Sulphur Springs. 
Restoration of Net Lines. 

We beiieve that the time is ripe for 

movement toward net line writing, 
and call upon co-operating companies 
nd cur members to and in discontina- 
i I a of writing large lines 
far beyond t irrying capacity of the 

mpany accepting the same, and 











therefore requiring extensive reinsur- 
nee. This method inflicts an injustice 
n the other agents and companies in 
the plac where the risk is located 


and simply operates to transfer the 
placing of the business to a distant 
cint. Licensed local agents should 
recever the writing of all lines in their 
locality and the benefit of the com- 





We recognize the strength of the 
influences behind this practice, but be- 
ieve it contributes to the destruction 

the American agency system, and 
ve point cut to local agents that their 
best interests demand a return to net 
line writing. 

Underwriters’ Agencies. 

Whereas a victory over so-called un- 
derwriters’ agencies appears to be in 
‘ight, won by the insurance commis- 
sioners and by managers and agents 
who have in view the best interests 
of the insurance business, we call upon 
all members of this association to stand 
firm and force this issue by every 
means in their power. 

We express the gratitude and thanks 
of the American agency force to the 
insurance commissioners, and pledge 
our loyal and continued support. 

In furtherance of a complete elimina- 
tion of the so-called underwriters’ 
gencies from all the States, we hereby 
reauest the committee on legislation 
to secure from the insurance commis- 
sioners’ association, or itself prepere, 
a uniform law to accomplish this pur- 
pose The incoming officers of this 
association are requested to transmit 
to the State associations a copy of 
aid bill, with the statement that it 
bears the aproval of the National As- 
sociation and is recommended for sup- 
port in the legislatures. 


UNDERWRITER 


August 27, 1914. 





NEWARK FIR 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 








Florida Fire and Casualty Insurance Company 


Home Office, JACKSONVILLE, FLA. 
ETT ENE NS 
CAPITAL PAID UP.................0.+++++ 222,025.63 
SOLICITS 
Fire Reinsurance by Treaty or Otherwise 


Fire Risks on Legitimate Surplus Lines Only 
after licensed Companies have been exhausted. 


ENCOURAGE HOME COMPANIES 








First National 


Fire Insurance Company 
Of The United States 
WASHINGTON, - - D.C. 


STATEMENT DECEMBER 31, 1913. 






EE 0k cas Udchetin een peehceeded sieudelaeparedacsashiabnacnes $1,630,979.86 
Liabilities (except capital).. — 239,429.58 
CE duvseskdsbanianadgeawnkns 842,967.50 
Net Surplus . ntiatpiemwnsnnidadanennnss a 548,582.78 
Ee Oh SIN  cccncncaneccsebddanbieodékencdedobdane 1,391,550.28 


Responsible Agents wanted in Cities and Towns where Company is not now represented 








Insurance Company, Ltd. 
OF YORK, ENGLAND 
1824 


THE YORKSHIR 


Established 


The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
FRANK & = U.8. Managers ERNEST B. BOYD, Underwriting Manager 
E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New ork Life Insurance & Trust Co., U. S. Trustee, 52 W all Street 
PACIFIC COAST DEPARTMENT, McClure Kelly, Jeousee r, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DE PART! MENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
Louisiana & Mississippi Department, JAS. B. KOSS, Manager, New Orleans, La. 








M. W. WELSH 
Sec. & Treas. 


PATRICK NOUD 
2nd Vice-Pres. 


JOHN G. EWING a HIGGIN 
Preside ont Vice-Pres. 


THE COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


Authorized Capital - - $1,000, 000.00 
Cash Capital paid in - - - 902,650.00 
Surplus to Policyholders - - 1,174,537.73 


EDWARD BLIVEN, Managing Underwriters 
RELIABLE AGENTS WANTED 
New York, New Jersey, Pennsylvania, Michigan, Ohio, Illinois, 
Indians, Wisconsin, lowa, Wisconsin 


H. 4. RIMINGTON, Special Agent, Room 303, 119 So. 4th Street - 





Philadelphia, Pa. 








ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 


ESTABLISHED 1857 
STATEMENT JANUARY 1, 1914 





Assets Dhphide tn beeeesetiebse se heusees $1,439,399.53 
DE <245560445-008900) nase taesanes be 573,631.12 
WEE. scexcmses set nds we enksancanberees 859,768.41 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 
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ACCIDENT , 
COMPANY / 


OF CANADA 




































TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability. VWWorkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds, 


Head Office for the United States 
57-59 = AM S8ST.,NEW YORK 
Western Department: Pacific Department: 
39 SO. LaSALLE STREET 332 PINE STREET 
Chicago, Hl. San Francisco, Calif 














WOMAN UNDERWRITING CLERK. 





Dorothy E. Kessler Holds Important 
Position With State Insurance 
Fund at $1,800 Yearly. 

There are not many women under- 
writers, but those of the gentler sex 
who have mastered the principles c: 
casualty underwriting and the ramifi- 
cations of the workmen’s compensa- 
tion and employers’ liability business 
are decidedly in the minority. Dorothy 
E Kessler, private secretary io 
Nicholas W. Muller, assistant manager 
of the State Insurance Fund at 1 Madl- 
son avenue, is one of the few women to 
have the title of underwriting clerk. 
Miss Kessler gained knowledge of 
the insurance business while asso- 
ciated with the Philadelphia Casualty 
and the John F. Curry Agency, gen- 
eral agent of the Southwestern Surety 
o: Denison, Tex. She has been con 
nected with a number of the leading 
casualty companies and was with the 
John F. Curry Agency up to June 1. 
On that date Miss Kessler became 
underwriting clerk with the State Fund 
subject to ‘permanent appointment 
from the Civil Service list when so 
approved. She did her work so thor- 
oughly that when Civil Service examina- 
tions for positions with the State Fund 
occurred, she was advised to try for a 
place as underwriting clerk. Miss 
Kessler is understood to have passed 
this test satisfactorily and will pro» 
ably be appointed shortly as a regular 
underwriting clerk under the protectioa 
of Civil Service and at a salary of 

$1,800 a year. 





TO WRITE COMPENSATION. 


Continental Casualty of Chicago, is 
Latest Company to Enter 
This Field. 


The Continental Casualty of Chicago 
is the latest Company to announce that 
It will enter the workmen’s compensa- 
ton field. In making the announce- 
rent, President Alexander said: 

: “In order to properly take care of its 
increasing responsibilities the life, com- 
mercial, monthly premium and _ work- 
men’s compensation agency and under- 
writing departments of the Continental 
companies on and after this date will 
be under the joint supervision of Vice- 

Presidents Hyman and Behrens. 


ASSURED NEED NOT WORRY 


FOREIGN COMPANY INSURANCE. 
General Accident Points Out How the 
American Policyholders Are 
Protected. 


Walter L. Schnaring, assistant United 
States Manager of the General Accident, 
has issued the following statement re- 
garding American policyholders of for 
eign fire insurance companies: 

“It would seem that a number of 
agents of American companies have 
taken advantage of the widespread Eu- 
ropean war to disturb the minds of 
policyholders of foreign companies, en- 
deavoring to convey to them that the 
war would seriously affect foreign in 
surance companies generally. We have 
also had inquiries from our agents and 
they, no doubt, have had many inquiries 
with reference to this subject from their 
patrons. 

“We take this opportunity to say that 
the funds of the United States branch 
of this corporation are invested in very 
high grade securities, consisting princi- 
pally of standard railroad, State and 
municipal bonds, a portion of which are 
on deposit with the various insurance 
departments of such States requiring 
deposits by foreign insurance compa 
nies, and the balance is in the control 
of our trustees for the protection of 
policyholders in the United States. Our 
trustees and fiscal agents for this 
branch are the Girard Trust Compan 
Philadelphia, one of the largest finan 
cial institutions te the Unites States 
These funds will be ke] ibsolutely in 
tact, and we take this opportunity to say 
that there is no di 
of our head office to withdraw anv fu 


osition on th par 
from this country. The majority of ou: 
olicy contracts issued by this Corpora- 
tion in its various European branches 
do not pay for loss caused directly or 
indirectly, by insurrection, riot, civil 
war or military or usurp power. 

“All insurance companies, in common 
vith ot ther financial institutions holding 





se at this tim will probably 
experience a decline in the market 
value; the actual value of these securi 
ties, of cou s I fe l 
You mu d tha lis 
branch as well as th ches of other 
fore rn ¢ T I T ab s wh h 
mak hem pr il] d dent in 
stitutions i t r Un d State 
S S "2 CO 1 ] rT} iditi 
p 1ils by r 1 0 Tt ments 
( ) vario le ents 
1 we take Ss ( inity to add 
hat under no ci } s will ie in 
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“The Superintendent f Insurance of 


the State of New York is advising any 


rson making inquir ‘f him as to the 
probable effect of the Furopean war on 
foreign insurance companies, that while 
the war narket value of 
} the Ameri 


securitie 


an 





>» Department o 





br inches, 





tate of } will allow noth- 

1 » be done by of the foreign 
co ie hat wil way jeopar 
1 the interests of the policvholders 
nsured in these companies and that any 
f i in custody, care or control of 
he irtment, or held bv any of the 
ustees for the protection of policy- 

holders, will be securely kept for that 


surpose only 

“It will be of interest to you, to add 
at this time. that this Corporation has 
pid over $35,000,0 06 in claims on its 
worldwide business since its organiza 


tion in 1885, and has paid over $10,000,- 


000 in claims to its United States poli 


Bonds of Suretyship Casualty Insurance 


FIDELITY and DEPOSIT COMPANY 


OF MARYLAND 
$11,000,000 


The Strongest Surety and Casualty Company 
in the World 
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of Servic 


Guarantee is the Greatest Pledge 


and Security 





Home Office: BALTIMORE 




















cyholders since its admission to this THE WAR AND PLATE GLASS. 
country in 1899. This Corporation ‘s The European war will probably 
financially able in every respect to take have some effect on the manufacture 
care of its obligations in the I nit 1 of plate glass inasmuch as one of the 
States or in any part of the world principal ingredients is mined almost 
which it 5 a entirely in Germany and with the im 
1as built up a reputation for honorable portation cut off the plate glass manu- 
and fair dealing with its policyholders focturers will be to a certain extent ré 
that cannot be questioned stricted in their operations In such 
event there will be every probability of 
G. S. FORBES IN CHARGE. an increased cost of the commodity 
The Massachusetts Bonding and In- which of course reflects itself in the 
surance Company has made George 5. plate glass insurance field in the addi- 
rintendent of the commer- tional cost of loss adjustment It is 
cial accident and health department of such conditions as these that necessi 
the Company Mr. Forbes has been tate the companies standing together 
it. temporary charge for some time. for self-protection 


transacting business, and 
} 


Forbes supe 


THE 


Equity-Value Accident Policy 


backed by our national advertising campaign in the 
leading magazines and weeklies, is creating a demand 
for itself. This policy is based on a new principle in 
Accident Insurance— 

It has none of the “‘frills’’ of the old policy 

No “‘promises’’ based on remote chance. 


But— 


It does give more insurance— 
To the average man— 
For the everyday accidents— 
And has better selling features than you ever 
saw in one policy before. 
It is destined to make the biggest hit with the = 
public of any policy ever offered. = 
; If you want to “tie to” this combination—un- —_ 
= equalled policy plus wide, resultful advertising—write 
— us today for agency proposition for your city. Please 
= mention this paper. = 
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WEAK ACCIDENT CONTRACTS 


1. C. M. A. RESTRICTS BENEFITS. 








Amendment to By-Laws Makes Com- 
parison With Standard Stock 
Policy Unfavorable. 





One of the great disadvantages of 
the assessment accident insurance is 
that changes may be made in the by- 
laws from time to time which may 
seriously curtail the bencfits under the 
certificates. This is just what has hap- 
pened this month to members of the 
Illinois Commercial Men’s Association, 
which is the largest traveling men’s 
accident association in the United 
States, if not in the world. 

Members of this organization were 
notified under date of August 15 of a 
substantial modification of the by-laws 
which make the restrictions in its cer- 
tificate much more noticeable whe: 
compared with the standard form of 
accident contract put out by the stock 
companies. 

For instance Section 8 of article 
Seven has been so amended that the 
association is not liable for injuries 
i? the member was unnecessarily ex- 
vosing himself to danger or was not 
in the exercise of due diligence for 
his self-protection. This is very vague 
phraseology and the question will 
raturally arise who or what is to de- 
cide whether due diligence was use1. 

Death claims will not be paid if 
occurring from the taking or inhaling 
of gas voluntarily or otherwise. Acci- 
dental asphyxiation is therefor no long- 
er covered. Either the intentional or un- 
intentional taking of poison prevents 
recovery. 

It is further provided that no re- 
envery is possible for injury inflicted 
by the insured on himself while sane 
or insane. Accident underwriters say 
that if a member cut nimself badly 
while shaving or cut his hand or foot 
with glass, he couid not recover with 
this clause in the by-laws. 

It is further provided that the asso- 
ciation is not liable for intentional in- 
juries inflicted on the insured by others, 
unless such injuries are inflicted for 
the sole purpose of burglary or rob- 
bery. This, accident men say, is a par- 
ticularly restricted provision which 
would be sure to cause trouble in 
settling claims, 

Following is the exact language of 
the by-laws which has aroused criticism. 
Indemnities and Benefits. 

“Sec. 8. This association shall not 
be liable to any person for any indem- 
nity or benefit for injuries, or death, 
or loss of limb or of total loss of vision 
of the eye resulting from an accident 
to a member which happened while 
seid member was unnecessarily expos- 
ing himself to danger; was not in the 
erercise of due diligence for his self- 
protection; nor for the death of a mem- 
ber occurring through the taking or 
inhaling of gas voluntarily or other- 
wise; nor where an autopsy on the 
body of the deceased member is de- 
mended by this association and is re- 
fused or denied by the beneficiary or 
those claiming under the policy of 
said deceased member; nor when this 
association is denied the opportunity 
and right to have its vhysician take 
possession of a portion sufficient for 
cempetent analysis, of any organ, tis- 
sue or secretion of the body of the 
deceased member; nor where an au- 
topsy on the body of the deceased mem- 
ber is held by or on behalf of the 
beneficiary without five (5) days pre- 
vious written notice to this asso- 
ciation; or in case disability or death 
shall occur as the result of disease: 
bodily or mental infirmity; hernia; 
orchitis; medical or surgical treat- 
ment; intentional or unintentional tak- 
ing of poison; voluntary or involun- 
tary inhaling of gas; the use of in- 
toxicating liquors or narcotics by the 
member; injury inflicted by the in- 
sured on himself while sane or insane; 
nor for intentional injuries inflicted on 
the insured by others, unless such in- 
juries are inflicted for the sole purpose 


of burglary or robbery; automobile, 
motor-cycle or horse racing; profes- 
sional ball or professional football 
playing; and this association shall not 
be liable to any person on account of 
any member who, while sane or in- 
sane, shall take or destroy his own 
life; nor shall this association be liable 
to any person on account of any mem- 
ber who may or shall be injured while 
acting as a soldier or sailor.” 





IS LAW CONSTITUTIONAL? 





Test Case in New Jersey of Employers’ 
Liability Act Brought at 
Paterson. 





In an effort to test the constitution- 
ality of the employers’ liability act, 
which provides that no alien residing 
outside of the United States shall be. 
come a beneficiary under its provisions, 
Lawyer Henry Marelli has entered suit 
in the Circuit Court at Paterson against 
George W. Cowdrey, a contractor. The 
suit will be brought on behalf of Mrs. 
Paulina Bonelli, widow of Nunzio Bonel- 
li, formerly of this city, at the sugges- 
tion of the Italian consul at Newark, 
Dr. Eutri Cononcenti. 

Bonelli, who was a laborer employed 
by Cowdrey at Pompton Lake, was 
killed June 25 last, when the wall of a 
cellar in which he was working caved 
in and buried him in debris. Bonelli is 
survived by a son, aged twenty-five 
years, who lives in Paterson, and his 
widow, she being his only dependent. 

Because Mrs. Bonelli lives in Italy 
Cowdrey has refused to pay her any- 
thing for the death of her husband, ac- 
cording to the woman’s attorney. Mr. 
Marelli contends that the provision in 
the employers’ liability act, which op- 
erates against dependent aliens residing 
outside of the United States, is uncon- 
stitutional, and in violation of treaty 
rights between the United States and 
Italy. 

Mr. Marelli said that he would file 
suit in the Court of Common Pleas, and 
that the judge will refuse to hear the 
case because of lack of jurisdiction. 
This, the lawyer said, will give him the 
right to take exceptions and will send 
the case to the Supreme Court of New 
Jersey and possibly to the United States 
Supreme Court. 


NEW MATCHLESS POLICY. 





General Accident’s Latest Contract— 
What it Offers in Accident and 
IIIness Indemnity. 





The latest policy of the General Acci- 
dent is called The Matchless. It offers 
the following indemnities: 

Pays for period of five years for total 
accident disability; half indemnity for 
nine months for partial accident disa- 


bility; principal sum for loss of life; 
both hands; both feet; one hand and 
one foot; sight of both eyes; one-half 


of principal sum for loss of either hand 
or foot; one-third of principal sum for 
loss of one eye; surgeon’s fees for non- 
disabling injuries up to $10; certificate 
of identification and registration up to 
$50; double indemnity for travel acci- 
dents. 

It offers the following illness indem- 
nities: 

Goes in force for illness after fifteen 
days from date of issuance of policy; 
covers the first week of illness; pays for 
a period of nine months for total illness 
disability; pays for a period of two 
months for non-confining illness; covers 
all chronic diseases, as well as all 
others, for a period of nine months; has 
regular accumulation and increase fea- 
tures. 





PRUDENTIAL APPOINTMENT. 

The Prudential Casualty Company 
has appointed John J. Kennedy man- 
ager of its industrial claim department. 
At one time he was manager of the 
industrial department of the German 
Commercial and manager of the (de- 
partment handling industrial and com- 
mercial accident claims for the General 
Accident, 


NEW TRAVELERS POLICIES, 





Cne is Called the Maximum Accident; 
the Other the Premium 
Reduction. 





The Travelers announces two new 
policies: The Maximum Accident, and 
the premium reduction. 

The first provides $40,000 maximum 
coverage for a premium of $35 to select 
end preferred risks and $45 to extra 
preferred risks. The policy covers all 
eccidental injuries with maximum pro- 
tection in the more serious accidents 
of travel. For accidents other than 
those specified in the travel clause the 
corresponding payments are $10,0v0. 
For one hand or one foot $5,000; for 
(ne eye $2,500. 

For loss of time the policy pays $25 
a week (payable every four weeks) 
for so long as the insured lives and 
suffers total disability; and $10 a week 
for partial disability not to exceed 
twenty-six consecutive weeks. 

The premium reduction policy sells 
for $65 the first year and $50 a year 
therafter. For ordinary accidents the 


policy pays $15,000 for loss of life; 
$7,500 for loss of hand or foot; $5,0u0 
tor thumb and index finger of either 
hand. 


OBJECT TO AWARDS. 


Protest against the practice of the 
New York Workmen’s Compensation 
Commission in making awards to day 
laborers on their earning ability rather 
than on their actual earnings was 
made by representatives of insurance 
companies at a hearing of the com- 
mission. The custom is to take an 
injured workman’s daily wage, multi- 
ply it by 300 and then divide it by 
50 to arrive at the average weekly 
wage. It was pointed out that this is 
a violation of the spirit of the law, 
as in cases where laborers work only 
four days a week their compensation 
after injury would be as much as their 
actual earnings, while the law provides 
that two-thirds of the wage be award- 
ed. Decision was reserved by the 
commission until Thursday, when it 
will make a ruling which will serve ag 
a precedent. 
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BOSTON 
Paid-In Capital $1,000,000 


> BUSIN 


i Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts Bondinge[nsurance Company 








T. J. FALVEY, President 
Write For Territory 











CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











Union Casualty Insurance Co. 


HOME OFFICE, Union Casualty Building - - 
COMPARATIVE STATEMENT 


ASSETS INCOME LOSSES 
$2x3,86B 1909 ....cccccccccccce TBOD cccccocescasosese  esvece 
239,463 I9TO ....eeeeseeeeeere BD GED cccccccccscuceoes $6,624 
B4T,999 TOIT ..ccccccccccccccs DRED BEBE ccccccccccccesces 41,579 
GEMS WB cccccccccccsccces BBGT® WEB nccccccccccccccce 99,568 
§TBSED ITZ wo ccccccccccccece 547,263 193 ..-eveesceseceees 
Automobile, Liability, Collision, Property Damage, Employers’ 


Liability, Workingmen’s Compensation, Teams, Elevator. 


PHILADELPHIA, PA. 








Prudential Sasualty Sa. 


HOME OFFICE 
INDIANAPOLIS 








Strictly a Casualty Company 











LINES WRITTEN 
AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN’S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 


PLATE GLASS 
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There is a great temp- 


Don’t Waste tation for people to 
Time on congregate in groups 
War Talks and discuss the war 


news. Insurance agents 
should avoid this mistake. If a man 
tells into the trap of discussing what 
he reads in the newspaper extras he 
will soon find that he has time for 
nothing else. The agent should read 
pis morning paper thoroughly, and his 
evening paper when he gets home. He 
should not stop newsboys on the 
street to purchase papers because he 
sees a striking looking headline. Too 
much newspaper reading is a disease. 
It deadens the mind, destroying initia- 
tive and independent thinking. Far 
better to forget the war during busi- 
ness hours and devote one’s time to the 
real work of the day; inducing the 
public to sign applications. 


The~ Travelers Insur- 
Arguments ance Company gives 
for Accident the following argu- 
Insurance ments for accident in- 
surance: 


Ten per cent. of all deaths are 
due to accidents and the percentage 
is constantly increasing as _ the 
streets of our cities become more 
congested, as fast means of trans- 
portation develop and occupations 
become more diversified. 

Statistics of accident companies 
show that one policyholder in every 
eight receives a disabling injury an- 
nually, that is, that once every 
eight years on an average an acci- 
dent is due to every man. Some 
men of course do not suffer dis- 
abling injuries once in eight years, 
while others are the victims of two 
or three accidents. A man may es- 
cape for twenty years without ever 
having received any accident, and 
then be the victim of one which 
< lls Lim. 

The law of average grinds away 
witheat pause and the longer his 
immunity the greater his present 
danger. You may be the eighth man 
this year, if not, so much the more 
chance the next. 

Sudden death deprives the family 
immediately of the bread winner’s 
earning power; dismemberment or 
loss of sight would either destroy 
entirely or greatly diminish the 
earning power upon which both you 
and your family depend. A disab- 
ling injury even if temporary, would 
increase your expenses and either 
temporarily destroy or diminish 
your earning power. 

Considering the great benefits of 
accident insurance and its very low 
cost, no intelligent man who de- 
pends upon his earnings can afford 
to be without an accident policy. 


* * ~ 
Sprinkler leakage 
Win With and water damage 
Water Damage insurance are profit- 
Insurance able lines to the 


agent, as the indi- 
vidual premiums are relatively large 
and therefore pay the agent well tor 
the time devoted to putting risks of 
this character on his books, yet these 
lines have not had Half the attention 
they deserve, says the Maryland Cas- 
ualty Company. The more alert agents 
woke up to the desirability of these insur- 
ances some time ago, but there rema'‘n 
many Maryland men who do not seem 
to realize what they are missing by 
neglecting to go after sprinkler leak- 
age and water damage premiums. For 
instance, in the first six months of 
this year Laurence Phister of Kansas 
City, wrote over seventeen hundred 
dcllars in water premiums as com- 
pared with less than three hundred 
dollars written in the corresponding 
six months of last year; Lane Mac- 
Gregor, of Duluth, sent in almost the 
same amount, sixteen hundred and 


Special Talks With Local 


_——E ee Ce + 





Agents 


ninety dollars, as compared with 
nothing at all in these lines for the 
first six months of Nineteen-Thirteen; 
J. S. Bell, of Louisville, writing less 
than fifty dollars in water premiums 
during the first half of last year, sent 
in practically fourteen hundred dollars 
in premiums on these lines during the 
first half of this year. And there were 
others who made notable advances: 
Reginald Lawson, of Winnipeg, more 
than doubled his sprinkler leakage and 
water damage writings in the first half 
of this year, Harkness & Wirthwine 
of Cincinnati made an increase of 
fifty per cent. for the six months, Black, 
Rogers & Company, of New Orleans, 
alsc went ahead fifty per cent., as 
did John Gemmil, of Denver, and Auber 
Smith, of Paducah, Kentucky, while J. 
M. Humphrey & Company, of Calgary, 
writing nothing in these lines in the 
first six months of last year, gathered 
more than six hundred dollars in water 
premiums in the same period of this 
year. Why not dig out some of this 
for yourself? 
= + ad 


STONE ON CO-OPERATION. 





President of Maryland Casualty Com- 
pany Believes Agency Associa- 
tions An Aid. 





President John T. Stone, of the Mary- 
land Casualty Company, makes the 
following statement regarding agency 
associations: 

“All together for the good of all—the 
new spirit in insurance. Organization, 
co-operation, team work from one end of 
the land to the other, this is everywhere 
evident. There will of necessity always 
be rivalries between competing insur- 
ance men, and doubtless there will often 
be battles between diverse insurance in- 
terests, but it does look as though the 
day of foolish feuds, of blind antago- 
nisms, is very nearly done. The com- 
panies, standing closer together than 
ever in the past, are rapidly reducing 
to a science the work of the various 
bureaus and associations covering the 
various branches of the business, and 
are thus rendering to both agents and 
policyholders a quality of service which 
continually improves. And the agents, 
meeting each other in the friendly in- 
tercourse of conventions as well as in 
the daily conflicts of the street, are 
opening their eyes in enthusiastic sur- 
prise at the great number of high-grade 
men who are found in the business of 
insurance. 

“The National Association of Casu- 
alty and Surety Agents, the State and 
municipal associations, are performing 
an extremely valuable work of educa- 
tion among American insurance agents, 
education literally as to the details of 
the business, education in the broader 
sense of a widening of understanding as 
the result of contact with the ablest 
men in the field, and education in the 
deepest sense, an awareness of the im- 
mense power of combined action. And 
balancing this are the company clubs, 
such as the Maryland Casualty Agents 
Club, each building up within the or- 
ganization of each company the same 
fellowship, the same tolerance, the same 
readiness to get together and help, 
which the more. comprehensive associ- 
ations are developing as between the 
agents of different companies.” 





CRITICISE JERSEY LAW. 

At a meeting of the New Jersey State 
Federation of Labor held in Newark a 
few days ago a resolution was passed 
requesting the incoming legislature to 
pass a measure appointing a salaried 
commission of three members to dis- 
burse compensation. 

The present New Jersey compensa- 
tion act was criticised as inadequate, 
leaving the unlettered workman a vic- 
tim “of the avarice of unscrupulous pri- 
vate interests.” 





Georgia Casualty Company 
MACON, GEORGIA 


A STRONG CASUALTY COMPANY Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 


Apply PETER EPES, Acency Manager, Home Office 











The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 


GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 





AND BURGLARY INSURANCE INSURANCE 
United States Branch ecient 
SAMUEL APPLETON,"United States Manager |“ eens Sees oo 
E | * Liabilit: ullding, & i 
33 Broad Street, Boston, Mass. Suite 720-29 $ . , LaSalle St. ,Chicage, til 


ACENTS WANTED 


| 
| 





The NATIONAL of Detroit 


Pioneer of Accident and 
Health Insurance. 


UP-TO-DATE POLICIES. 





Salaried positions for high-class men of experience. 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 


55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator —Teams— Burglary—Workmen’s 
33 $s Compensation—Etc., Etc. = : 
C. NORIE-MILLER, United States Manager 

Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


unten 55 JOHN STREET 
F, W. LAWSON 





New York 
General Manager Acapiainen 
Liability, Accident, MSS nud ae De a BC. 
Burglary, Boiler and Pas. Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 
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GOOD SERVICE 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. ar | porta | 


For Agencies Address | 
The Columbian National Life Insurance Company | 
BOSTON, MASS. | 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 








Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. ELLIS, President 





Total Insurance in force December 31st, 1913 
Total Resources December 3l1st, 1913 





‘We have a few attractive openings for the right men, offering opportunity 
for the development of lucrative agencies and future advancement with 
our Company. For full particulars, Address: 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Building 
New Orleans, Louisiana 
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“WHAT THE EQUITABLE 
OFFERS” 


What the Equitable Offers is the title 
of a booklet listing in detail the many 
attractions and advantages of Equitable 
policy contracts. 

While intended for the prospective 
insurer, it will interest any insurance sales- 
man who is curious to know why Equitable 
policies sell readily, renew steadfastly and 
meet every conceivable need of all classes 
of insurers. A copy will be sent to any 
address on request. 


The Equitable 


_—_— 


Life Assurance Society 


of the United States 





165 Broadway, New York 
W. A. DAY, President 
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Write to 


J. L. BABLER 


Gen’! Manager Agencies 


International Life 


ST. LOUIS 








San Francisco Losses a 
amounting t» $402,900 iVerpoodl 
paid PROMPTLY IN CASH 


WITHOUT DISCOUNT, from AND On 
funds largely supplied by head Te On 
office in Liverpool 

a AnD Globe Gj. W. HOYT, DEPUTY MANAGER 


U. $. Cash Assets, Dec. 31, 1913 $14,261,648.20 


Over $137,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 


J. B. KREMER, ASST. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPBRINTENDENT 


em by Chicago Fire, i871 aaneante Insurance Z0. NEw YORK OFFICE 


Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire,1904  1,051,543.00 


CIMICED 80 William St. 











